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The Prudential Insurance Company of America 


FORREST F, DRYDEN HOME OFFICE 
PRESIDENT NEWARK, N. J. 
NCORPORATED UNDER THE LAWS OF THS STATE OF NEW JERSEY 
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ACTUAL RESULTS FROM 


SCIENTIFIC—F IRE—Loss—ADJUSTMENTS 


EXPLAINED FULLY IN OUR NEW BOOKLET 





*“Proof of Service’’ 


MAILED FREE TO FIRE INSURANCE BROKERS 
AND AGENTS 





STANDARD APPRAISAL COMPANY 
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Entered as second-elass matter June 23, 1879. at the Post Office at New York, N. Y., under the Act of March 8, 1279 
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FIRST RURAL OLD LINE Liberal renewal contracts for good producers 
COMP ANY of business. For full particulars write: 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 
and have a particularly attractive proposition for men 
with clean records who can deliver the goods—as General, 


siete iieaeii i aia Southland Life Insurance Co. 


WILLARD E. KING, Vice-President and Manager of Agencies DALLAS TEXAS 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents ’ 


Home Office: BAY CITY, MICHIGAN HARRY L. SEAY, President 




















Fireman’s Fund Insurance Company 








The Acid Test for Strength, 
Liberality, Service and Low Cost 





IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 





CAPABLE AGENTS WANTED 

















The Home of Service 























MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If s0, 
read this; it is 


MORE POWER TO YOU WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 


The more push there is behind enKiRS7> that tn case of death from any cause $8,000, the face of 
SECOND, that i f h f » $10,000, 
you the more power you have. We DOUBLE the face of the Policy, wil be paid ENT? S00 


. . : THIRD, that i f death f i sieenhs 
furnish the push. This push is the $15,000, or THREE TIMES the face of the Pollen ail teopatd 


“4 7 FOURTH, that i i i ide«:tal 
help we give our men. No other life By en ye 
. i ty, eks, 
insurance company does as much to after which the weekly indemnity will be at the rate of $25 PER WEEK 
= Rm . throughout the period of disability. Can insurance do MOKE? 
insure the success of its Field Force. = WHY should any man be satisfied with a policy that wou! 

i ite. Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-! 
Ask any Bankers Life Man or write moat Life, $167.10; Twenty-Yeor Emdewmene, 3010.” 
General Agents wanted in the following States: Pennsylvai:i 
Delaware, Kansas, Michigan, Ohio and the District of Colur:»ia- 


BANKERS LIFE COMPANY Delewar 
ieee UNITED LIFE AND ACCIDENT INSURANCE 0. 


Home Office, United Life Bldg., Concord, New Hampstire 


























September 4, I919 


THE SPECTATOR 














INDISPENSABLE TO EVERY LIFE AGENT 


Three Companion Pocket Publications 
Unequaled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
TWENTY=-EIGHTH ANNUAL EDITION, 1919. 


The only work giving complete premium rates and policy 
forms of 165 companies. 

The Handy Guide presents the facts concerning premium 
rates, surrender values, policies and applications of the active 
life insurance companies of the country. 

Its value to every progressive agent is incalculable. 

In the many years of its publication The Handy Guide has 
maintained the highest reputation for reliability and complete- 


ness. 
Price, in flexible binding. $3.00 


Vest Pocket 
Life Agents’ Brief 


1919 EDITION 


The most convenient work on premium rates, net cost, cash 
values and policy previsions. 

Premium rates for 125 companies shown at a glance. All 
companies listed under each age. 

Policy provisions clearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses. 

Net cost shown for ten years of actual experience. No 
estimates or guesswork. 

Cash values presented in most comprehensive form. 

The best ak cheapest work for agents. 


Price, in flexible binding, $1.50 


THE MOST COMPLETE BOOK ON DIVIDENDS 


Annual and 
Deferred Dividends 


1919 EDITION 


Presenting in compact form the amount of annual dividends 
payable in 1919 on the three leading forms of policy contracts, 
viz: Ordinary Life, Twenty-payment Life and Twenty-year 
Endowment at ages 25, 30, 35, 40, 45, 50, 55 and 60, and 
covering twenty years of issue. 

Also dividends paid in 1918 running back thirty years and 
by five-year periods prior. 

Complete showing of net costs for each of the past ten years, 
as well as under the present schedule. 


Price, in flexible binding, $2.00 
ORDER THESE THREE PUBLICATIONS TODAY 
Liberal Discount Allowance on Quantity Orders 


THE SPECTATOR COMPANY 


CHicaGo OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 





EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best’’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November Ist, 1919, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 











To the Man Who is Willing—and Will 


We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President - - : BEAUMONT, TEXAS 




















NATIONAL FIRE 


INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 


Cc. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary 
FINANCIAL STATEMENT 
JANUARY ist, 1919 


ASSETS 
Municipal Bonds and Stocks (Market Value) 
Cash on hand and in banks 


Reserve for unpaid losses 


Reserve for unearned premiums 183,263.69 


$191,263.69 
259,268.10 


$450,531.79 


JAMES R. SKINNER 


Managing Underwriter 


EVANS BUILDING WASHINGTON, D. C. 
Risks accepted throughout U. S. and Canada 
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Horace R. Wemple 
President 


Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 


New York New York 














Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
es on guaranteeing a fixed monthly inco t 
Annuities Certificates your family .* event of dest on io eer: 
: — self in case of disability or old age. 
Life Certificates 10 year term, Whole Life and Endowment Plan. 


° ° ° e e t is 
Combination Sick, Accident Annuity fon apsinse lose si 
5 cge time from sickness 
and Funeral Benefit Certificates or Accident and a 
Funeral Benefit Paid 
on death from any cause. 
PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 

An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 


Economical Management. 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 

















Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 

















Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with the 
undersigned company on salary, expense and 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 








Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrighte@) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


W. W. LANE, Secretary. A. E. WERKHOFF, President. 


ESTERN ASSURANCE 
OF TORONTO 


FIRE, EXPLOSION—RIOTS CIVIL COMMOTIONS AND 
STRIKES— MARINE ANL> TORNADO IN: URANCE 





COMPANY 


Incorporated 185! 


W. B. MEIKLE, President & General Manager 





UNITED STATES STATEMENT, JANUARY 1, 1919 


$4,693,580.53 
$1,733,616.33 


ea ee ee ee ee ee ee ee ee ee ee 


ASSETS 
SURPLUS IN UNITED STATES 
TOTAL LOSSES PAID IN UNITED STATES FROM 

1874 TO 1918 INCLUSIVE 


S68 6 66 0:b.0 © 66 6 > © O88 





$45,098,883.86 | 





A report of an Examination of the 


FORT WORTH LIFE 


of Fort Worth, Texas 


made in Feb. 1918, by the Insurance Commissioner of 
Texas, concludes: 

“‘We are impressed that the management of this Company is entitled to 
commendation in that it is apparent that at the present time, as well as in 
the past, their aim and intention is to conduct a clean, legitimate, and 
profitable business, both as regards Stockholder and the Insuring Public 
and that the steady advancement herein exhibited is due in a very great 
measure to the aforesaid conditions.” 


Admitted Assets Exceed One Million Dollars. 
Agents wanted for good territory in Texas. 








TXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Thos. F. Daly, President DENVER, COLORADO 








—— 








Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 























Pennsylvania, 








A. J. SABATH, President 





CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Licensed by the United States Government, the District of Columbia, and the following States: 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana, 
Kentucky, 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 

outlined by its own Officers and Directors in co-operation with its own agents. 


WRITES 
Plate Glass General Liability 
Burglary Elevator 
Automobile Liability—Property Teams 


Damage and Collision 


Wisconsin, Maryland, Nebraska, West Virginia. 


O. F. ROBERTS, Vice-Pres. & General Manager 


WE 
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NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt 
56 Richton Ave., Detroit, : 72 Kilby Street, Boston, Mass. 


WP, RAY, Spel Asst FRANK . DELA HUNT, 
Terre Haute, Ind 720 Racine Street, Milwaukee, Wis. 
ERIK LINDSKOG, Special Agent 
C. C. CRANDALL, Special Agent 7 W. Lake St. Minnespolle, Mins 
Springs, Penn. 


Cambridge 
RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 











The Company that 


LEADS THEM ALL IN KANSAS 


The years 1911, 1912, 1913, 1914, 1915, 1916, 1917 and 1918 
have unanimously rendered their verdict in favor of this Great 
Middle West Institution as a Leader in its Home State, as 
shown by the sworn statements filed with the Superintendent of 
Insurance at Topeka by all Life Insurance Companies operating 
in Kansas. 

Commenced business May 1, 1911. 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA 





KANSAS 

















WANTED: PRODUCERS OF GOOD BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIAN. APOLIS, INDIANA 


Equitable Life Insurance Company 
of the District of Columbia 





ORDINARY AND INDUSTRIAL 


Established in the District of <olumbia, West Virginia, Ohio and Delaware 


President . P r ee HENRY P. BLAIR 
Vice President 
2nd Vice ‘Sineeies (Agency Supervisor) 


Secretar ‘i 
p ens ll GILBERT A. CLARK 


Main Office, 816 14th St., N.W., WASHINGTON, D.C. 
FARM LOANS 


FIRST MORTGAGE LOANS 


Improved Indiana Farms Highest grade loans obtainable 
ASK FOR LIST 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 














WANTED 
P:oducers who desire the best monthly premium Health and Accident 
licies on the market. Excellent contracts. First-class Company. No | 
Experiments, chance for promotion. 
FEDERAL CASUALTY COMPANY = = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
DETROIT CASUALTY COMPANY = = DETROIT, MICH. 


| 
Soli by- 
(Same Management as Federal Casualty Company.) | 








JOSEPH SANDERS | 
WILLIAM A. BENNETT | 
ALLEN C. CLARK | 


| 


| 








THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


Established ~ 1869 


LONDON GUARANTEE & t ACCIDENT CO., Ltd. 


Head Office: CHICAGO, ILL. F. W. LAWSON, 





OF LONDON 
ENCLAND 
Giaset Manager 





F. J. WALTERS, Resident Manager, 55 im Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH 
434 Walnut Street, Philadelphia, Pa. 


esident Manager ers 
ELMER P LORD & CO.. Resident Managers 145 Milk Street, Boston, Mass. 








400 
GREAT AMERICAN AGENTS 


20,000 
OHIO POLICYHOLDERS 


- | 





25 
HOME OFFICE OFFICIALS 
AND EMPLOYEES 


All working together for mutual saving 
and protection, has made the Great 
American a company of the people, by 
the people, for the people. Correspond- 

ence from Ohio agents g:ven prompt 
and friendly consideration. 


Full Coverage Automobile Insur- 
ance and Health and Accident 


eS 


MANSFIELD,OHIO. 











THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 
Boston, Massachusetts 


CHILDS, President 


LIFE, ACCIDENT, and HEALTH INSURANCE 
LOW GUARANTEED RATES. 

















Surety and Fidelity Bonds 


Casualty Insurance 





Ft 
AMERICAN BONDING 


CASUALTY COM PANY 
SIOUX CITY 





Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 


Over $850,000.00 in approved securities on 
deposit with Iowa Insurance Department for 
protection of policyholders. 


Assets June 30th, 1919 - $1,707,890.53 


The unprecedented growth of this company is 

evidence of the quality of our Service. Agents 

are invited to avail themselves of this service 
where we are not represented. 
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PORTUGAL SPAIN 


J. FORCADA 


Manager of the Firm J. Forcada & Co. 


INSURANCE & REINSURANCE BROKER 
Foundator- Manager of the ’*SOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
of the Portugues Companies: 
A COLONIAL & OCEANO 
Agent of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 


WM. B. CLARK, President 


Results obtained by ‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign Companies, 
Bite 1c Tbnatenneye| Years from January 1917 to 3lst December 1918 
Premiums........... $2,215,483.74 
MOSSESSPAIGS 66 cs.0 6 0% $ 599,909.42 


of ea males Surplus............. $1,615,574.31 


Results obtained by the Companies ‘‘A COLONIAL”? & 
3 as ““OCEANO’’, from June 1917 to 31st December 1918 
uosses Paid over $174,000,000 A COLONIAL OCEANO 





Premiums... .. ..$2,453,862.66 $494,684.08 
Losses paid..... ..$1,673,549.68 $140,376.03 
Surplus..........$ 780,212.98 $354,308.05 








Agents and correspondents in all the principal towns of 
The Agents of the EUROPE, AFRICA & BRAZIL. 


NEW ENGLAND MUTUAL LIFE INSURANCE CO., LISBON, 12-13 PRACA DE MUNICIPIE. 


After another Year of Splendid Success, 

















Face the New Responsibilities resulting from the 
War, with Determination to give that Generous 


Service which is making Life Insurance e 
A Universal Neccessity The Republic 
Casualty Company 

















TRUST ESTATES P oer 
Dr W. J. Sorcuam Oliver Building 
Well-to-do men frequently have their minds burdened with the necessity of making 
oman fitting provision for those who will survive them. A leaflet published by The PITTSBURGH, PA. 
Spectator Company entitled ‘‘Trust Estates’’ sets forth convincingly the methods 
and advantages of creating a trust fund with a life insurance company to provide an Writes all lines of Casualty Insurance. 


annual income in the future. A real business producer. 








Prices: per copy, 15 cents; 50 copies, $4,00; 100 cop es, $6,00; 500 copies, $20.00; - i 
1,000 copies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. Local and General Agents wanted in Ohio and 
THE SPECTATOR COMPANY Pennsylvania. 
CHICAGO OFFICE 135 William Street 
Insurance Exchange Ngw YorE 

















Kristiania Shipping, Insurance and Trading Co. A/S 








Managing Director (Insurance Branch): H. C. O. Siecke (British Subject) 


KRISTIANIA. 


Insurance and Reinsurance Managers and Brokers. 


Facultative Reinsurance and Obligatory Treaties Negotiated. 


TELEGRAMS: ‘‘CLARO’”’, KRISTIANIA. 
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THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States. 
The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works of The Spectator 
Company, the Largest Insurance Publishers in the World. 
PAGE PAGE PAGE 
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AN OFFICIAL’S OPINION OF THE SPECTATOR 








Insurance. 


contract. 





_ Assuring you that we appreciate your kindness 
in this connection, I remain, 


INTER—OCEAN CASUALTY COMPANY 


Sincerely yours, 


at 


(To the Editor of the Special Service Bureau of THE SPECTATOR) 


I wish to acknowledge receipt of and thank you for your esteemed favor of the 
Slst ult., giving us the name of the prospective agent, interested in Casualty 


_ We have today gotten in touch with this party, and trust that your generosity 
in referring this prospect to us will result in the formation of a permanent 
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CHICAGO OFFICE 
Insurance Exchange 





PUBLISHERS 


OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 


135 William Street 
NEW YORK 
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HOME LIFE INSURANCE CoO. 


(Purely Mutual) 

256 BROADWAY, NEW YORK 

WILLIAM A. MARSHALL, President 
The 59th Annual Report of the Home Life Insurance Company shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand was in dividends. ‘The influenza pneumonia epidemic 
caused an abnormal mortality greater than any experienced in the Com- 
pany’s history, but notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dollars. i 
The total insurance in force was increased during the year 8.6% and is 

now nearly One Hundred and Fifty Nine Million Dollars. 

For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 


eneral Accident 


FIRE AND LIFE 


Jf,ASSURANCE CORPORATION, Li 
FREDERICK RICHARDSON, United States Manager. 


GENERAL BUILDING - 47" & WALNUT STS. 
PHILADELPHIA = 


ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 






























THE WOMAN’S BENEFIT ASSUCIATION 
OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for Its Needy Sick 
Its Reviews Are Social Centers. 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 
PUTTING OFF 


Life Insurance has robbed many a family of a fortune. 

Life Insurance is easy to secure. A little money and good health are the requisites. 
You may have the money next year—but the good health may have gone. So 
arrange your protection now and arrange it in the Company charging lowest rates 
and paying highest profits—that is 


THE GREAT-WEST LIFE ASSURANCE COMPANY, Head Office, Winnipeg 


Ask for a Memo-book—free 
“JIM IS DEAD” 


By THEODORE J. VENN 
Such is the title of a brief leaflet, one of this year’s publications of The Spectator 
Company. It presents forcefully and convincingly the circumstances against which 
a woman whose husband dies without insurance has to battle. Brings home its moral 
and bringsin the apps. Prices: per copy, 10 cents; 50 copies, $2.00; 100 copies, $2.50; 
500 copies, $10.00; 1,000 copies, $15.00; 5,000 copies, $70.00. 
THE SPECTATOR COMPANY 
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The Science 


of Approach 
By WILSON M.. 


Insurance men, you are selling the highes 


salesmanship. How often do you do it? 
Mr. Taylor has made a lifetime study 

human nature. He has in his present conr 

salesmen to earn double and triple their fo 
He tells you his method—how you can 


Wilson M. Taylor, 516 Fifth Ave., 


| Dear Sir:— 
Enclesed please find $2. Kindly 
Approach”’ on five days’ approval. I 


Zo vracqon 








PwOme Munmar tn $BI3 


New York, N 
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© tne sellin, Your book, and it 
1g ot P 8 applica. 
SCOTT, of How york, “UtUAl Policies with” 
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(Et T PRAWK 


SALES MANAGER FOR 
BRILL AND SCOTT, 
NEW YORK GENERAL 
AGENTS PENN MUTUAL. 
FORMERLY SALES EFFI- 
CIENCY EXPERT FOR 
WILLYS-OVERLAND CO. 


where you have unlimited opportunity to apply every phase of scientific 


forty men who never before sold Life Insurance to be successful Insurance 


book. Tells you how to judge men. How to appraise men’s minds. 
How to approach so as to sell every prospect. 


Are you interested in knowing how? Are you ready to stop guessing 
and adopt the most successful, scientific, selling method? 


Mail Coupon Today For Your Copy 


days and you will return my $2 if I don’t care to keep it. 


coined, FRANK 
Bann BuiLom 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including Tue Spectator, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23, 853. weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have received the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, New York 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second VicePresident 
Loughton T. Smith 
Secretary 


Charles H. Nicoll 
Vice-President 


Robert W. Blake 
Treasurer 


Sholto D. Kirk Fred. B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 


WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the eeieeines 
of Charles & Edwin Layton of London, England. 


Copyright, 1919, by The Spectator Company, New York 
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FOR NEGLIGENCE 
ING FIRES 

MOVEMENT of importance to 
is the 








CAUS- 


fire insurance companies 
growing volume of judicious decisions on 
this continent concerning the matter of 
individual responsibility for fire losses. 
Decisions recently given appear to war- 
rant the belief that there is a right of 
action at common law by the owner of 
adjoining property damaged by fire com- 
municated from another building when 
the fire is caused by neglect, carelessness 
or non-compliance with existing laws 
and ordinances. 

In two important cases the Supreme 
Court of New York has declared liability 
for full cost of extinguishing such fires. 
Several suits have been begun in Indiana 
claiming damages from owners of prop- 
erty wherein such fires started; in one 
case by a tenant because the owner had 
failed to make changes in hazardous con- 
ditions to which the tenant had several 
times called the owner’s attention. The 
Supreme Court of Illinois has held that 
a4 person is liable for all of those conse- 
quences which might have been foreseen 


THE SPECTATOR 


and expected as a result of his conduct. 
In the specific instance the defendant set 
fire to a gathering of dry grass and leaves 
on his farm. The fire got beyond his 
control, not only burning his own farm 
buildings, but, because of a high wind, 
burned the buildings of the plaintiff, a 
quarter of a mile away. The court held 
that the setting of the fire by defendant 
was the proximate cause of the burning 
of plaintiff's buildings and that defendant 
must pay the loss. In another Illinois 
Supreme Court case a railroad company 
set fire to grass along the right of way, 
and was held liable for the death of a 
woman whose clothes caught fire in 
trying to put the blaze out. The Su- 
preme Court of Indiana has held that 
where a statute required the owner, occu- 
pant or lessee to erect certain fire es- 
capes, the owner was primarily liable and 
responsible for failure to provide same, 
and a person injured by reason thereof 
has a right of recovery, and in some cases 
this right might be enforced against a 
Cases in Minnesota and 
It looks 


tenant or lessee. 
Missouri cover similar decisions. 
as if fires caused by negligence, 
ness or disregard of fire prevention laws 
and ordinances have disturbing features 
for those responsible for losses to others 


careless- 


occasioned thereby. 

There is a growing sentiment in this 
country that persons who, by their volun- 
tary acts, cause loss of life or property 
to others, should be as liable to be held as 
strictly responsible therefor, when fire 
is the agency by which the injury is done, 
as when the damage is caused through 
some other medium; and it seems that 
the courts are beginning to view the sub- 
ject in this light. 


PPARENTLY, someone has raised 
A an objection to the acceptance by 
Federal Land Banks of the policies of 
mutual fire insurance companies as col- 
lateral security in connection with loans 
made upon farm properties, and has 
pointed to an instance in which the poli- 
cies of a county mutual having but $250 
of cash assets, with $1,500,000 of insur- 
ance in force, have been accepted. This 
criticism has roused the National Asso- 
ciation of Mutual Insurance Companies 
to request the privilege of representation 
on behalf of such companies, if a hearing 


should be given by the Federal Farm 
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Editorial 


Loan Board. The association, while con- 
ceding that thus far the mutuals have 
suggests that 
however, for a 


been treated very kindly, 
“there is a_ possibility, 
great deal of dust to be kicked up in an 
attempt to prejudice these banks and the 
Federal Farm Loan Board against mu- 
tual insurance policies as collateral,” and 
points to the necessity for close moral 
and financial co-operation between mu- 
tual companies for their own protec- 
tion. It is evident that the mutuals do 
not intend to yield this class of business 
to the stock companies without making 
a vigorous effort to demonstrate their 
ability to care for it. 





| N an address before the State Federa- 
tion of Labor of New York State, 
Governor Smith assured the members 
that he would strongly recommend to the 
next Legislature the enactment of a 
health insurance measure. The Gov- 
ernor takes the ground that the State is 
spending millions of dollars for the 
conservation of forests, but that it is not 
giving the proper attention to the con- 
servation of the health and welfare of 
its people, which he describes as the 
State’s greatedt asset. State Senator 
Davenport, who introduced the health 
insurance bill which passed the New 
York Senate last spring, also intimated 
that he is finding an increasing sentiment 
in favor of State health insurance. The 
stock companies which have been writ- 
ing health insurance have found it a 
losing proposition, and the chances are 
that if such insurance is undertaken by 
the State it will result in additional tax- 
ation upon the citizens and business of 
the State. The health underwriters will, 
therefore, observe with interest any 
scheme devised or established for State 
Kealth insurance, but are not likely to 
interpose any active objection to such 
a plan, though it is not regarded, on 
general principles, as desirable for a 
State to conduct an insurance business. 


Causes of Permanent Disability Tabulated 
The Travelers of Hartford has compiled its 
experience on permanent total disability suf- 
fered by its policyholders carrying the dis- 
ability provision. Insanity was responsible for 
thirty-four per cent, tuberculosis for 27.2 per 
cent, diseases of the spinal cord for 11.1 per 
cent and cancers and malignant tumors for 
4.9 per cent. Many persons had supposed that 
permanent disability was more likely to arise 
from accidental causes, but accidents were 
responsible for only 4.3 per cent of the cases. 
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EQUITABLE CELEBRATION 


Sixtieth Anniversary the Occasion of 
Notable Convention in New York 


MUSICAL COMEDY AND LUNCHEON 





Agents Discuss Life Insurance and Thrift from 
Life Insurance Free from 





Many Ang'es 
Taint of Profiteering 
The sixtieth anniversary celebration of the 
Equitable Life Assurance Society came to an 
end on Friday, August 29, with a luncheon at 
the Waldorf-Astoria, New York, at which some 
eleven hundred Equitable men and women 
were present. William A. Day, president of the 
society, was in the chair and made another of 
the characteristic addresses which will help to 
make the convention memorable. Assisting 
him in the oratorical division were ex-Senator 
John D. Kernan of Utica, N. Y., representing 
the executive committee of the board of di- 
rectors; Sir Edmund Walker, also a director 
and chairman of the board of directors of the 
Canadian Bank of Commerce; Henry Powell, 
E. A. Woods, C. Jerome Edwards and particu- 
larly Frank H. Davis, superintendent of 
agencies, who closed the convention in a pyro- 
technic display of wit and enthusiasm for the 
field work of which he is the responsible di- 
recting chief. 
f Notable among the features of the celebra- 
tion was the presentation at the Waldorf on 
Wednesday of a musical comedy entitled “King 
Solomon and His Wives,” the central idea of 
which was the sale, or attempted sale, to his 
majesty of a group insurance policy on the 
lives of his 700 wives. The production did not 
need the absence of Broadway competition, 
owing to the actors’ strike, to achieve the tradi- 
tional “Standing-Room-Only”’ sign before’ the 
raising of the curtain. The producing manager 
for the occasion was William G. Eisenhauer, 
head of the monthly premium department. A 
chorus composed of feminine workers in the 
office and field forces of the Equitable was one 
of the most successful items of the presenta- 
tion, credit being due to Mr. Eisenhauer for re- 
hearsing his company easily to the point of 
Broadway excellence. 


The book was written by F. P. Pitzer, head - 


of the employment bureau, in collaboration 
with Vice-President Alfred R. Horr. The lat- 
ter, it is currently believed, was personally 
responsible for the smartest of the many smart 
quins in the book, the same being as follows: 

Second Comedian: What would happen if all 
the vice-presidents and executive officers were 
on vacation or sick, leaving to the president 
the task of running the Equitable alone? 

First Comedian: Wal, I guess that would be 
the end of a perfect day. 

Thursday’s session, held in the ball room of 
the Hotel Pennsylvania, was devoted to a dis- 
cussion of life insurance as a teacher of and an 
aid to thrift. Thrift, it was shown, is regular, 
periodic saving, and this is 
thoroughly 


nowhere’ so 
exemplified as in life insurance. 
The average duration of life in Japan is six, 
seven or eight years shorter than in the United 
States. Therefore, it was pointed out, any 
struggle between the two countries would from 
the start be unequal, seeing that the American 
with longer life can produce more, that the 
average American is going to live seven years 
longer, and therefore at a given moment, age 
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for age, is in better average health; that, in a 
word, America is a country where the economic 
value of life is greater. The importance placed 
on life in America, it was insisted, is the best 
asset of life insurance. The fact that life in- 
surance was one of the very few businesses 
which had not, to the extent of one cent, en- 
gaged in profiteering was another thought 
krought out during the discussion and dwelt 


- upon with justifiable pride. 


Thees and other ideas arising from a consid- 
eration of thrift were presented with tren- 
chant force by all those who spoke, these in- 
cluding Miss E. Constance Woodward of New 
York, Henry J. Powell of the Cincinnati-Louis- 
ville agency, George Rathbun of the Los 
Angeles agency, Thomas B. Sweeney of 
Wheeling, W. Va.; Charles E. Townsend of 
Boston, Reau E. Folk of Nashville, Tenn.; W. 
J. Roddey of Rock Hill, S. C.; E. M. Crutch- 
field of Richmond, Va.; John W. Fike, manager 
of the Denver agency, and Fred Tenney of 
Boston, once the famous first baseman of the 
Giants and to-day one of the Equitable’s most 
prominent business producers. 

John A. Hartigan, supervisor of agencies at 
St. Paul and former Insurance Commissioner of 
Minnesota, spoke of the agent as a factor 
omitted in forecasts of the near future of life 
insurance. He expressed his belief in the per- 
sonal factor and was optimistic of achieving 
results well ahead of the most rosy predictions 
recently heard. 

Frank L. Jones of Indianapolis spoke of the 
life insurance salesmanship classes in the A. 
EK. F., the credit for their inception, he pointed 
out, belonging to the Equitable. He described 
the difficulty of obtaining data on a subject so 
new to class-room study, and added that in 
spite of these difficulties 120,000 men had been 
reached and were beginning to show solid re- 
sults from the effort expended. 

The following resolution promising aid to in- 
duce soldiers and sailors to keep their Govern- 
ment insurance was passed at the Thursday 
morning session: 


This convention of 1100 field men and women 
of the Equitable Life Assurance Society hereby 
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ERECTED 
" EQUITABLE LIFE ASSURANCE SOCIETY. OF 
COMMEMORATE THE SUPREME 
_ SACRIFICE MADE BY EQUITABLE MEN WHO 
LOST THEIR LIVES IN THE GREAT WAR 
eae ST THE CENTRAL POWERS OF EUROPE» 
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pledges its unqualified support to the Govern- 
ment War-Risk life insurance, and, in accord- 
ance with our patriotic duty, as well as fol- 
lowing the declarations of the president of the 
society, earnestly to make every effort to in- 
duce soldiers and sailors to continue their 
Government insurance and to ultimately con- 
vert it to the permanent forms. As insurance 
men we owe this duty to our soldiers and sail- 
ors, many of whom do not yet realize the great 
value of this insurance which the nation has 
provided for them. 

One of the most impressive of the exercises 
in connection with the celebration was the un- 
veiling of a remarkably beautiful bronze tablet 
in the main offices of the society to the memory 
of Equitable men who had sacrificed their lives 
in the great war. This tablet is reproduced 
herewith in THE SPECTATOR. 

The following constitute the board of govel- 
nors for 1919 of the Quarter-Million Club: 


Volume 


Joseph Abrahams (president), 
New York city (Ford) 


@ecil Wrankel) <....-.e00s 000 Los Angeles, Cal. 
John’ P) Hyatt. ss ccc.s0c0cs eves Wilmington, Del. 
Premiums 

Porter Clyde Shannon.New York city (Edwards) 
Julius Finn... ..5..«. New York city (Exchange) 
Thomas P. Thompson..........) Yew Orleans, La. 

Cases r 
Simm On A TBO CH x oseccyess-scecss cee ceviors oo Albany, N. Y. 
BEUNOGSAIZEN: 5 0e6a0iso sincere es os Honolulu, T. H. 
McClelland J. Donnelly.......... Pittsburgh, Pa. 


The boards of governors of the various 1919 Cen- 
tury clubs are as follows: 


EASTERN CENTURY CLUB 


Volume 


Oldie Josephs. rae og Pa. (Glazer & Levy) 
Mrs. Rose S. Davidson....Boston, Mass. (Shaal) 


William Mo Daft. ). cae cscccsss oe Pittsburgh, Pa. 
Premiums 
Mrs. Eleanor J. Felton....Boston, Mass. (Shaal) 
Dr. Wm. A. Longanecker......... Pittsburgh, ~ 
Bdward J. NeCCG <.c..6s.600ea sec Springfield, Mass. 
Cases 
Clark L. Richards (president) .Springfield, Luni 
rank J. Walehs« .cccsccsccsecs Springfield, ~~ 
WTHSOR BRANES 665.665 sccciewnieiee Halifax, Canada 
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The 


PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 


are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABOuT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 
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SOUTHERN CENTURY CLUB 


Volume 
Malacht W. FOGRG+. 0... 66<cecneecs Raleigh, N. C. 
William O. Chrisman......... Birmingham, Ala. 
Hinson 8. Sibley... ..ccsccsese Birmingham, Ala. 
Premiums 


Albert R. De Leon (president), 
Cincinnati- Louisville 


SOMMOTE. Tatiett: <6 sco sicccecnes Memphis, Tenn. 
Charles €. James... cicsccacese Wheeling, W. Va. 
Cases 
Winileld ©: Willig.......<0.c cece osc. Raleigh, N. C. 
Nathaniel K. Smith.................Atlanta, Ga. 
Guyton P. Reynolds.................Atlanta, Ga. 
CENTRAL CENTURY CLUB 
Volume 


Miss Vera A. Camp (president), 
Chicago, Ill. (Holzman) 


Thomas W. Burton......... Chicago, Ill. (Marsh) 
Neal O’Sullivan..........0 Oklahoma City, Okla. 
Premiums 
Jesse J; MOGRIOR: 5.65 ccenecwas Indianapolis, Ind. 
Bryatt I". Meeker... .-. 26sec Indianapolis, Ind. 
Arthur B. Calialan....cccccccccss St. Paul, Minn. 
Cases 
Joseph E. Lubaway........ Detroit, Mich. (Ryan) 
Ee Ey POC 66 6 sccecs vacances Cleveland, Ohio 
Robert W. Rothrock.............. Wichita, Kan. 
PACIFIC CENTURY CLUB 
Volume 


Edward L. Smith (president), 
Salt Lake City, Utah 


George O. Nettleton............. Spokane, Wash. 
Edwin L. Russell............ San Francisco, Cal. 
Premiums 
Forbes Lindday .....60icccsee Los Angeles, Cal. 
Pattie Er. PORSG. .2c66 occ owas San Francisco, Cal. 
Bred N. Furnisé....s és ccscses San Francisco, Cal. 
Cases 
James J. Carroll. .....cccses Salt Lake City, Utah 
Moris HROGAuGr. .<..<5.cscescccees Spokane, Wash. 
William B. Merrill........ Salt Lake City, Utah 


The officers of the Equitable were re-elected 
without change. 


Prolonging Life As a Function of 
Life Insurance 

The above is the title a brochure issued by 
the Life Extension Institute, Inc., of New York, 
intended to give a comprehensive idea of the 
purposes and activities of the Institute, and to 
stimulate insurance companies to co-operate 
with it in taking its service or in other special 
ways, It is well stated in the book that ‘‘it 
is really a higher service to keep a policyholder 
alive than to pay a moiety of his financial worth 
to his family after his death;’’ but it is also 
claimed that ‘‘these two services can be com- 
bined.”” Thus far the privilege of periodic 
health examination through the Institute has 
been extended to over 600,000 policyholders, 
while other variations of the service have also 
been utilized. The Institute reports having over 
5000 examiners, and that more than 130,000 
copies of ‘‘How to Live’’ have been sold. The 
necessity for physical examination is indicated 
by the records, showing no persons examined 
who have not some defect which should be 
remedied. 

Much interesting information is presented, 
the nature of which should impress upon life 
underwriters the desirability of the service 
which is being rendered by the Institute, and 
which supplements the service of the life in- 
surance companies, to the mutual advantage 
of the latter and their policyholders. 

—The Chicago agency of the Mutual Benefit Life 
will have a rally in Chicago September 23. Among 
those present from the home office will be E. E. 
Rhodes, vice-president; Oliver Thurman, superinten- 
dent, and W. H. Tennyson, assistant superintendent 


of agents. 
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NATIONAL LIFE OF VERMONT 


General Agents’ Association Holds Conven- 
tion at Cleveland, O. 

The annual meeting of the General Agents 
Association of the National Life of Vermont 
took place at Hotel Cleveland, Cleveland, Ohio, 
on August 28 and 29. About sixty general 
agents from all sections of*the United States 
were present. George H. Olmsted, of Olmsted, 
Bros. & Company, opened the meeting with an 
address of welcome and greetings to which 
James A. Wellman, president of the association, 
replied. 

Addresses by Dr. E. A. Colton, of the medi- 
cal department of the company, H. M. Cutler, 
vice-president of the company, and E. D, Field, 
superintendent of agencies, were made on the 
general subject of agency development. 

“What can be done to improve the position 
of the National as a leader?’’ was the sub- 
ject discussed on the last day of the con- 
vention, entailing as subsidiary subjects. ‘‘What 
form of sub-standard business, if any, can be 
considered?” 

“What will best stimulate National agents to 
become larger personal producers?” 

‘Soldiers’ and sailors’ insurance and its effect 
on the future new business of private com- 
panies,’’ and 

“The inspection receipt.” 

“Government life insurance,” 
the speakers, “has proved to be the greatest 
thing in the world for private company in- 
surance. Agents have learned to figure in 
tens instead of ones as a result of the Govern- 
ment plan. If men who were receiving $30 
per month could carry $10,000 insurance, what 
should be the amount carried by men who are 
making thousands of dollars per year? It 
will result in a greatly increased business for 
every company in the United States.’ 

A. G. Goodrich of Baltimore led a discus- 
sion on ‘‘Service, What Is It as It Relates to 
Our Business?” Mr. Gammon of _ Boston 
and several other general agents took part in 
the discussion and many points were made in 
regard to the service that can be rendered after 
as well as before the applications have. been 
received. It is this service that induces policy- 
holders to become ready aids in the promo- 
tion of the general agents’ business. 

Mr. Palmer opened the discussion on inheri- 
tance taxes. Mr. Platt, a Chicago attorney, 
spoke in an interesting manner on this sub- 
ject and expressed the belief that such taxes 
will become heavier instead of lighter. There 
is a possibility that inheritances may be al- 
most wiped out in the future, judging from the 
tendencies that have been exhibited by legisla- 
tive bodies and courts of late. 

The election of officers resulted as follows: 

President, A. G, Goodrich, Baltimore; vice- 
president, E. B. Hamlin, Cleveland; secretary 
and treasurer, Paul Dobbins, Atlanta; members 
of the executive committee, H. M. Humphrey, 
of Goldboro, N. C., and George D. Alder, Salt 
Lake City. 

At the closing banquet on Friday evening, 
President Fred B. Howland mentioned the 
decreasing mortality during the past seven 
months, the character of the company’s in- 
vestments and the large increase in new busi- 
ness. The element of expense incident to such 
a large production was also discussed. Henry 
Russell Platt and John Wallace Cooper were 
also among the speakers. T. C. Thompson, 
former mayor of Chattanooga, acted as toast- 
master. 


said one of 
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CANADIAN LIFE MEN 


Convention Held in Calgary Done in 
Cowboy Style of Fifty Years Ago 








UNDERWRITERS AS HOLD-UP ARTISTS 
Business Mixed With Full Quota af Fun—J. K. 
Voshell Represents United States 


Never has there been such a convention as 
the Thirteenth Annual Convention of the Life 
Underwriters Association of Canada, which, 
held on Calgary August 20-22, was probably 
unique and certainly will be impossible to 
duplicate. The Calgary underwriters, known 
as the ‘‘Circle C,’’ made a realistic setting for 
the gathering by having everything in the 
cowboy style of fifty years ago. A cowboy met 
you at the train, you were made to wear a 
Mexican sombrero, you were welcomed by the 
assistant foreman of the ranch and treated to 
a genuine stampede, in which participated 
America’s best riders, bull-doggers, etc., who 
are here for the big Victory Stampede next 
week. Then the entertainment committee ar- 
ranged a theatre party, which was nearly (?) 
broken up by the members of ‘Circle C,’’ who 
seemingly did not take kindly to one act. The 
delegates and members of the ranch also held 
a “corral” at The Plaza. 

Exhibitions of all kinds of stunts were put 
on, with substantial prizes offered by the 
ranchers. After the stampede a chuck wagon 
dinner was held, and over seven hundred people 
of the convention and friends regaled them- 
selves with eats prepared in real cowboy style. 
The cook was the same man who was in charge 
of the dinner for the Duke of Connaught on 
his visit here, Over 600 pounds of beef were 
cooked, which will show the enormous scale 
on which things were done. One hundred and 
sixty-five cars carried the crowd to the ranch, 
situated sixteen miles from the city. 


DARING DAYLIGHT ROBBERY 

A very daring and bold daylight robbery took 
place when cowboys, masked and armed to 
the teeth, held up an automobile which had 
become separated from the rest of the cars, 
despite the precautions that had been taken 
to safeguard the welfare of the delegates. The 
bandits made a big haul, as the car contained 
some of the leading men of the insurance pro- 
fession: National President J. K. Voshell of 
Baltimore, President Wintemute of the Cana- 
dian Association; J. F. Weston, managing di- 
rector of the Imperial Life, and J. W. W. Stew- 
art, managing director of the Monarch Life. 
The men were forced to leave the car, in- 
cluding the driver, under the point of a re- 
volver, and stripped of all valuables. The 
robbers then jumped in the car and made off 
at full speed. The Royal Northwest Mounted 
Police were called and a squad of the worthies 
succeeded in capturing the bandits a few hours 
later at the ‘‘corral’’ where they were gamb- 
ling and drinking. 

The corral was the real stuff for a cowboys’ 
hangout. “Western bull currency’ was as 
flush as gold in the mint at Washington. Drinks 
were fifteen to twenty-five bucks, while the 
gambling stakes ran away up into the thou- 
sands. Some roughnecks rushed the Ghost 
River Bank and shot up the whole place, ter- 
rorizing everybody. President Wintemute and 
Foreman McQueen were made to dance to the 
tune of bullets under their feet, and, of course, 
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a chap in a full-dress suit was beaten up. The 
gamblers staked their all at crap, fan-tan and 
faro, and in the game many shots were fired. 

A barn dance was put on at the ranch corral 
on Friday night. All was lovely, when a cow- 
boy on horseback drove right through the 
door, shooting up the place. The horse, on 
hearing the music, started to waltz, and as this 
appealed to the crowd the rider, instead of 
being attacked, was entreated to become one 
of the party. 


AFTER PLEASURE, BUSINESS 


The programme for the business sessions 
included papers by Mr. G. J. A. Reany on ‘‘The 
“Underwriter’s Mental Reserve,’ Mrs. Nellie 
McClung on “Well-Wishers,”’ and William May, 
Jr., on “Business Insurance.” 

The Mayor, R. C. Marshall, welcomed the 
delegates to Calgary and paid the life insurance 
men a well-deserved compliment when he said: 
“Calgary is made up of live wires; but none 
are as live as the life insurance men. I give 
them full credit for the success of the Victory 
Loan here and do not know what we would 
have done without them.’’ He presented a key 
of the city to the convention fully four feet 
long. 

Mr, Reany referred to the underwriter’s men- 
tal reserve as the storehouse from which he 
drew in time of emergency. It enabled him 
to meet the bluff of the prospect and to 
match brains with any man. A man is not 
judged by the wisdom he displays while sitting 
back in his office chair, but by the battle he 
can put up against a worthy opponent. A sales- 
man must have knowledge of salesmanship and 
be well grounded in the ethics of the business. 
Commercial prosperity is founded on moral 
laws, and you cannot take the moral out of 
the financial world and have it stand, as it is 
based on confidence, and trust. Mr. Reany then 
attacked the employment of the part-timer in 
large cities and a resolution was passed favor- 
ing the abolishing of part-timers in cities of 
3000 and over. 

Income Insurance was ably dealt with by J. B. 
Hall, A. I, A., A. A. S., when he traced its 
evolution up to the present, and expressed the 
thought that it was not Utopian to say that 
the future would probably bring insurance 
against unemployment. He said the wives lived 
from pay envelope to pay envelope, or from 
salary cheque to salary cheque, and what 
they wanted and needed was a continuation of 
that income or allowance. The agent would 
be guilty of bad service if he continued to fill 
in any of the standard forms on the applica- 
tion if he did not give the prospect the fullest 
and best advice on the income plan. 


THE AMERICAN UNDERWRITER 

J. K. Voshell, president of the National As- 
sociation of Life Underwriters, took as his sub- 
ject the American underwriter. He traced the 
elevation of the standard of the agent from the 
days when the minister was the chief class 
to enter the business up through the school 
teacher class to the pi sent days, when the 
ranks are filled from the very best of business 
men. He hoped to see the day when the actu- 
ary would consult the agents before putting 
out a new policy, as does the wholesale man 
with his salesmen before attempting to put a 
new article on the market. A demonstration 
of enthusiasm ensued after Mr. Voshell’s ad- 
dress,:and when this had subsided a vote of 
thanks was tendered him for coming to the 
gathering and for his address. 
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“Well-Wishers’’ was the subject of Mrs. 
Nellie McClung and her address ‘“‘brought down 
the house.’’ In the course of it she said: 


It is in no flippant way that I address you 
as the ‘‘great well-wishers’ you are. You want 
everyone to live long; you want every body to 
be in good health. Anaemic people, consumptive 
people, people with any serious disease, are 
no good to the insurance business. You can- 
not do business, either, with the lazy and shift- 
less ones, who cannot save money to pay their 
premiums. Your business depends for suc- 
cess on the industrious, healthy individual. 
Therefore, it is in your interests—it is your 
business—to see to it that conditions are made 
right for the development of industrious and 
healthy people. The enemies of humanity are 
your enemies, if you are a real insurance man, 
loyal to your company, loyal to your job, and 
loyal to your fellow-men. 


From the standpoint of helpfulness in the 
soliciting of business, probably no paper was 
better than that of William May, Jr., Sun Life, 
Toronto, on the subject of ‘“‘Business Insur- 
ance.’’ Mr, May took the case of the one-man 
business, the partnership, the firm of three or 
more and the corporation, and showed their 
particular need for life insurance, and followed 
this up with a sales talk for each case. This 
was followed by good, practical advice on how 
to draw up a business insurance policy to 
serve the end for which it was taken. 

Officers for 1919-20 of the Life Underwriters 
Association of Canada are: 


Officers for 1919-1920 


Honorary President: P, A. Wintemute, Man- 
ufacturers Life, Calgary, Alta. 
President: E. S. Miller, Imperial Life, Regina, 
Sask. 
Vice-Presidents: 
British Columbia—J. H. Fahay, Metropoli- 
tan, Vancouver. 
Alberta—C. P, McQueen, Great West Life, 
Calgary. 
Saskatchewan—S. J, Adler, Canada Life, 
Saskatoon. 
Manitoba—W. T. Hart, Policyholders Mu- 
tual, Winnipeg. 
Ontario—T. J. Patton, Mutual of Canada, 
North Bay. 
Quebec—C, C. Gauvin, New York Life, 
Montreal, Que. 
New Brunswick—R. C. Cruickshank, Con- 
tinental Life, St. John. 
Nova Scotia—Geo. E. Archibald, Canada 
Life, Sydney. 
Prince Edward Island—E. R. Brow, Sun 
Life, Charlestown. 
Newfoundland—J, A, MacKenzie, Imperial 
Life, St. John’s, 
Honorary Secretary: Geo. L. Goodrow, Do- 
minion Life, Hamilton, Ont. 
General Secretary-Treasurer: J. H, Castle 
Graham, Toronto. 
Chairman, Executive Committee: J. B. Hall, 
Dominion Life, Toronto. 
Chairmen standing committees: 
Legislation, John A. Tory, Sun Life, 
Toronto. 
Education, G. J. A. Reany, Mutual of 
Canada, Edmonton, Alta. 
Finance, M. H. Bingeman, Great-West, 
Toronto, Ont. 
Publicity, F. T. Stanford, Canada Life, 
Toronto, Ont. 
Life Underwriters News: 
Managing Editor, J. H. Castle Graham, 
Toronto. 
Chairman, Board of Directors, F. T. Stan- 
ford, Toronto. 


At a meeting of the board of directors of the 
Guardian Life Insurance Company of America 
held on August 20, the following new members 
were elected: George C. Austin, of the firm 
of Austin, McLanahan & Merrit, lawyers, New 
York city; T. Louis Hansen, vice-president and 
agency manager; Dr. Charles Adams Holder, 
president, Park Union Foreign Banking Corpo- 
ration, New York city, 
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The Franklin Life’s “‘Home-Coming’” Week 

The annual convention of the Franklin Life’s 
Quarter Million and Hundred Thousand Dollar 
Clubs was held at the home Office of the com- 
pany, Springfield, Ill., August 26, 27 and 28, and 
was the largest and, if such could be possible, 
the most enjoyable meeting of the kind yet held 
in the interests of the field force of this com- 
pany. Thirteen States were represented. 

Twenty-two agents qualified in the Quarter 
Million Dollar Club, one being Mrs. Z. B. Subers, 
Bainbridge, Ga., while in the Hundred Thousand 
Dollar Club thirty-three qualified. Mrs. Subers 
personally wrote and paid for $282,000 of insur- 
ance during the past club year. At one of the 
meetings she recited briefly some interesting ex- 
periences she had met with in soliciting, and 
gave some splendid reasons, other than that of 
her own success, why life insurance should be 
a profitable field for women. Mrs. Subers says 
the secret of her success is in every-week pro- 
duction, her minimum weekly goal being six 
thousand. 

W. N. Dobbs, general agent, Fort Worth, Tex., 
was the largest personal producer, he having 
written and paid for $674,000 for the club year. 
The general agency having the largest produc- 
tion for this same period was the J. T. Jenkins 
Mississippi agency, and for the first eight 
months of 1919 this agency has to its credit 
almost $3,000,000 of business. 

The second largest agency in point of produc- 
tion, and the company’s oldest general agency, 
is that of W. B. Folmar, Troy, Ala. Mr. Folmar 
has six sons with him in the business—a for- 
midable agency force all within his own family. 

W. F. Workman, with $515,000 paid-for busi- 
ness for the club year, and W. A. Ivey, with 
$137,000, had the remarkable record of renewing 
100 per cent of their previous year’s business. 
J, B. Payne, with $125,000 for the year, renewed 
97.6 per cent of his previous year’s business, and 
W. J. Olive, with $350,000 of business for the 
year, renewed 96 per cent of his previous year’s 
business of $266,000. 

In 1918 the Hundred Thousand Dollar Club 
consisted of thirty-five members, eleven of 
whom have renewed 90 per cent, or better, of 
that year’s writing. 

In addition to able addresses by President 
Stadden, State Superintendent of Insurance 
Potter, Secretary Abels, Assistant Secretary 
Taylor, W. E. Bilheimer, sales manager, and 
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other officials and department heads, there were 
many brief but interesting and instructive talks 
by the visiting agents and general agents. 

One very pleasing feature of the convention 
was the presentation to President Stadden, on 
the occasion of his birthday, of applications 
amounting to $1,196,000 secured during the week 
of August 18. 

The business of the company from July 1, 1918, 
to July 1, 1919, was practically double that of 
the preceding club year. Results speak for 
themselves and need no comment. 





Ira C. Edwards Appointed General Agent 
Ira C. Edwards, who was dean of the agency 
force of the Des Moines Life when that company 
was taken over by the National Life of the U. 
S. A., Chicago, and then continued with the 
latter company until compelled by illness to re- 
tire, has now been appointed general agent for 
the National Life of the U .S. A. at Titusville, 
Fla. While the National has been licensed in 
Florida for some years, it has only transacted 
accident and health insurance in that State, but 
will now proceed to make a bid for life insur- 
ance as well through Mr. Edwards’ agency. 
Cleveland Life Agents’ Convention 
The recent convention of the agents of the 
Cleveland Life Insurance Company of Ohio, 
held at Niagara-on-the-Lake, was voted in let- 
ters to President William H. Hunt to be the 
most successful and most enthusiastic the 
writers had ever attended. Letters came from 
F. F. Prentiss, vice-president; M, P. Mooney, 
general counsel; and Charles E. Adams, di- 
rector the Cleveland Life; and J. Arthur House, 
president the Guardian Savings and Trust 
Company. 
Central Life of Des Moines Forges Ahead 
After Mutualization 

On May 15, 1919, the board of directors un- 
animously voted to mutualize the Central Life 
Assurance Society of the United States. By 
May 17, all of the agents had received the 
news and during the succeeding ninety days, 
$9,000,000 of business was produced, which is 
a substantially larger amount of business than 
has been produced in the history of the com- 
pany in the same length of time. This is a 
substantial expression of approval which the 
agents of the company have for the change. 
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TAX ON INCOME POLICY 


Amount Taxable Under Federal Law Is 
Fixed by Treasury Department 


COMMUTED VALUE OVER EXEMPTION 





Sum Accepted in Lieu of Monthly Income, or 


! 


Table of Value of Annuities Define Va!ues 


A matter of much general interest is the man- 
ner and extent to which the sums received by 
beneficiaries under monthly income policies are 
taxable under the Federal law. Wm. T. Nash 
some time ago made inquiry of the Commis- 
sioner of Internal Revenue as to this matter, 
and the following letter written to Mr. Nash by 
Deputy Commissioner J. Hagerman sets forth 
the Treasury Department's position in this con- 
nection: 


reference is made to your letter of April 19, 
1919, to which a reply was sent you on April 25. 

In your letter of April 19 you stated two hypo- 
thetical cases upon which you desired informa- 
tion. With respect to the first case, the infor- 
mation desired was contained in the Bureau 
letter to you of April 25. With respect to the 
second case set forth in your letter you were 
advised that upon promulgation of the revised 
regulations you would be given the information 
Which you desired, and therefore you will find 
immediately following your question set forth 
snd the answer thereto: 

The question propounded by you is as follows: 

““A decedent leaves to his widow a monthly in- 
come policy of $500 per month, payable to her 
for twenty years certain, and in case she should 
die during the twenty years the instalments re- 
maining to revert to some other member of the 
family. I should like to ask what the exemption 
in this case would be, and on what amount 
would the Federal estate tax apply, if it would 
apply at all?’’ 

Assuming in the example which you have 
given that the annuity insurance mentioned 
constitutes all the insurance receivable on poli- 
cies taken out by the decedent on his life, you 
are advised as follows: 

If the contract of insurance gives an option 
to receive a fixed sum of money in lieu of the 
annuity, this sum, if accepted, represents the 
value of the insurance for the purpose of the 
tax (Art. 36, Regulations 37, Revised 1919), and 
there should be deducted from such sum $40,000, 
which is the exemption allowed, the excess of 
$40,000 representing the amount to be included 
within the gross estate of the decedent subject 
to the tax. If the annuity be not convertible, or 
in the event that the contract allows an option 
to receive a fixed sum in lieu of the annuity, 
but it is not elected by the beneficiary to accept 
the fixed sum, the value of the annuity less 
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$40,000 is to be included within the gross estate 
of the decedent. The annuity should be com- 
puted in accordance with Table (b), Article 20, 
Regulations 37. revised 1919. In accordance 
with this table the value of an annuity of one 
dollar, payable at the end of each year for 
twenty years, is $13.59032, and the value of an 
annuity of $500 per month would therefore be 
6000 X $13.590382, amounting to $81,541.92. De- 
ducting therefrom $40,000 the amount to be in- 
cluded withoin the gross estate would be 
$41,541.92. 

National Body Meets at Detroit—Adequate 

Rates the Main Topic 

Fraternal insurance had many problems of 
importance to consider at the annual meeting 
of the National Fraternal Congress of Amer- 
ica, held August 25-28, in Detroit. The fra- 
ternities are in the midst of the readjustment 
made necessary by adequate rate legislation, 
their situation being complicated by the heavy 
losses sustained during the influenza epidemic, 
making emergency action necessary in many 
eases. The organization has also been suffer- 
ing from internal dissension, the Modern Wood- 
man of America, and the Woodmen of the 
World, the two largest fraternals, with several 
other smaller societies, having withdrawn from 
the National Fraternal Congress because of 
dissatisfaction of its attitude on the rate 
question. 

The meeting was regarded as the largest 
and most successful ever held by the congress, 
more than 350 delegates being present, rep- 
resenting ninety-three societies, The problem 
of adequate rates and the results of the in- 
fluenza epidemic were discussed in the re- 
ports of the president and the committee on 
status of the orders and statistics. The re- 
ports showed $5,751,541,446 of protection in 
force at the close of 1918 in societies belonging 
to the congress. The death rate per thousand 
was 16.41 per cent, as against 11.81 per cent 
in 1917. The average lapse rate per thousand 
was 79.44, a material reduction from 1917, 
from influenza was 19,282, the death from all 
when it was 97.62. The total number of deaths 
other causes being 12,227. The deaths in the 
war were 3,272. Societies were warned against 
using the National Fraternal Congress Table 
of Mortality as the basis for readjusting rates, 
the safe plan being to place its new business on 
an adequate rate not less than that required 
by the National Fraternal Congress Mortality 
Experience Table. 

The chief interest of the meeting was caused 
by an address by George W. Miller of Chicago, 
general counsel of the Royal League, on 
“Where are the fraternal benefit societies 
drifting and what is the result to be?’ He 
showed the growing tendency among fraternals 
to write business on limited payment plans, 
fearing that eventually they will become 
classed as old line companies and would have 
to come under the same legal regulations. the 
following officers were elected: 

Preident, Hill Montague, Order of the Golden 
Seal, Richmond, Va.; vice-president, George 
P. Kirby, National Union, Toledo, O.; secre- 
tary, W. E. Futch, Locomotive Engineers’ Mu- 
tual Life and Accident Insurance Association, 
Cleveland, O.; treasurer, A. E. King, Brother- 
hood of Railway Train Men, Cleveland O.; Ex- 
ecutive committee: A. C. McLean, Protected 
Home Circle, Sharon, Pa.; Henri Roy, Societe 
des Artisans Canadiens Francais, Montreal; 
John J. Hynes, Catholic Mutual Benefit As- 


sociation, Buffalo, N. Y.; P. P. McFadden, 
Royal Arcanum, Richmond, Va.; W. H. Shirley, 
Brotherhood of American Yeomen, Muskogee, 
Okla.; Harry Wade, Knights of Pythias, In- 
dianapolis, Ind. 
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TO AMEND WAR RISK LAW 


Aims to Provide for Lump Sum Payment at 
Beneficiary’s Option 

Another measure to amend the War Risk 
Insurance act has been introduced in Congress 
by Representative Sweet of Iowa, and has been 
favorably reported upon by the committee on 
interstate and foreign commerce. This mea- 
sure has the approval of the Treasury Depart- 
ment, expressed in a letter to Congressman 
Sweet by Secretary Glass. 

This measure, in line with recommendations 
recently made by the director of War Risk 
Insurance, carries and provides for lump sum 
payments. Section seventeen provides that op- 
tional settlements are to be included in poli- 
cies, and the insured will be given the privilege 
of selecting whether the policy shall be paid 
either in one sum or in instalments for thirty- 
six months or more. It is also proposed that, 
if the insured fails to name the method of 
settlement, the beneficiary will be given the 
privilege of receiving instalment payments cut 
down to thirty-six months, and if the insured 
has exercised his right of selection the bene- 
ficiary may elect to receive the insurance in 
instalments spread over a greater period of 
time than that selected by the insured. 

Receipts from premiums are to be covered 
into the Treasury by the War Risk Bureau, 
but the Secretary of the Treasury is to be au- 
thorized to set aside out of such collections 
such reserve funds as may be required under 
accepted actuarial principles to meet liabilities, 
and to invest and reinvest the rest of the 
fund in interest-bearing obligations of the 
United States. 

It is also provided that should a beneficiary 
die before receiving the full insurance due the 
amount remaining may be paid to the estate. 


EQUIOWA AGENTS MEET 


Des Moines Company Holds Annual Feld 
Men’s Convention at Cleveland, O. 
The eleventh annual convention of the 
Equitable Life of Iowa Agency Association 
Was held at the Hollenden hotel, Cleveland, O., 
last week. “Life Insurance—The Greatest 
Thing in the World,” by Harold J. Cummings, 
and ‘Loyalty and Enthusiasm,’ by Thomas 
J. Binder, were two of the most interesting 
addresses. Then, Allan D, Wallis presented in 
a five-minute talk, ‘‘The Best Selling Points at 
the Present Time.’’ He was followed by ten 
other agents in three-minute talks on the same 
subject, some of them suggesting ideas to be 
used for city prospects, and others for country 

prospects, 

The election of officers resulted as follows: 

President, Walter J. Dwyer, Dayton, Ohio; 
first vice-president, Wilmer Christian, Indian- 
apolis; second vice-president, T. J. Binder, 
Portland, Oregon; secretary, Mr. Rice, Harris- 
burg, Pa.; treasurer, Charles G. Cole, Seattle, 
Wash.; members of the executive committee— 
M. C. Nelson, chairman, Decatur, IIl.; J. C. 
Johnson, Detroit; R. R. Brooks, Erie, Pa.; W. 
B. Pace, Louisville, Ky.; Joseph Deters, St. 
Paul, and B, A. Barlow, Cedar Rapids, Iowa. 

Following the election Wilmer Christian re- 
lated his experiences in France. He expressed 
the opinion that a great part of the Govern- 
ment insurance will be dropped, because the 
boys were not really ‘‘sold’”’ on the subject, 
and the service so far has not been such as 
tc retain them on the lists. All this he con- 
sidered unfortunate, 

Actuary Robert G. Hunter discussed disabil- 
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ity and double indemnity clauses and occupa- 
tional hazards. He expressed preference for 
the rating-up method to take care of the 
latter. 

At the banquet a handsome watch and chain 
were presented to J. C. Cummins, executive 
advisor of the company. 

The closing session opened with a paper on 
“The Strong Features of Our Company” by §. 
B. Thorn. This was followed by reading on the 
Kirk memorial cup essay and presentation of 
the cup to W. D. Ralston, Fort Dodge, Iowa, 
by J. C. Cummins, executive advisor. B. H. 
Deters made an excellent address on ‘‘Safety, 
the First Consideration.” 

In his address on ‘Sources of Inspiration,” 
Vice-President Henry Nollen of the company 
spent a few minutes in the discussion of in- 
vestments. He asserted that securities which 
depend upon public sentiment cannot be safe 
as investments, and mentioned the experience 
the railroads are now passing through as proof 
of his belief. 


Life Insurance and the Inheritance Tax 

“We have already placed an order with The 
Spectator Company for 1000 copies of the new 
edition of The Cost of Dying, which also con- 
tains the complete text of the new Federal in- 
heritance tax law, and these pamphlets have 
been received and duly distributed to the agents 
of this company. We must say that The Cost of 
Dying is one of the finest articles on the in- 
heritance tax that we have ever read. The 
agents to whom we have sent a supply of this 
leaflet come back for more and more, and state 
that it is just he thing they have been looking 
for. Should we find that we will need a still 
larger quantity, rest assured that we will call 
on you for more.’’—John J. Moriarty, Assistant 
Secretary, Missouri State Life. 


New Commissioner of Massachusetts 

Governor Coolidge sprung a surprise upon the 
insurance fraternity of Boston last week by 
appointing Clarence W. Hobbs, an attorney 
of Worcester and former State Senator, as 
Insurance Commissioner, suceeeding F. H. 
Hardison, who retires this week by age limi- 
tation. Mr. Hobbs has been in the Massachu- 
setts Legislature since 1910, entering the 
Senate in 1913. He is held in the highest esteem 
and the Governor’s Council will unquestionably 
confirm his nomination. 


—The Pilot, official journal of the New England 
Mutual Life Insurance Company of Boston, passed 
its fiftieth issue in the August edition. 

—J. S. Speed has resigned as manager of the 
Arkansas Actuarial Bureau to become managing un- 
derwriter of the Wichita Great Western Reciprocal 
Bureau at Wichita Falls, Tex. 

—St. Louis members of the Woodmen of the World 
of Nebraska, voicing a protest against the increase in 
rates adopted at a meeting of the Sovereign Camp in 
Chicago in July, have demanded an official investiga- 
tion of its books covering the past five years. 

Under the new form of State government it 
Nebraska, J. M. Young, actuary of the former Insur- 
ance Department, becomes chief of the Bureau of 
Insurance in the Department of Trade and Commerce, 
with Fire Commissioner E. D. Beach as chief of th 
Bureau of Fire Prevention. 

Frank O. VanGalder, for twenty-four years editor 
of the Modern Woodman, the official organ of the 
Modern Woodmen .of America, died at his home at 
Rock Island last week after a week’s illness. Mr 
VanGalder was one of the Ford peace party which 
made the famous trip to Europe several years ago. 
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FIRE INSURANCE 


NEW YORK SURVEYS 

Losses in Local Territory.—There is a 
perceptible decrease in the losses in 1919, 
amounting to approximately fifteen per cent, 
as compared with the same period of time last 
year. Inasmuch as the surcharge was removed 
on September 1 this decrease in losses will 
help out a little, 





A Slipless Banana Peel.—One of the ac- 
cident insurance companies, having a run of 
losses due to the slippery character of the 
present peel used for protecting bananas, has 
called upon the Bureau of Standards in Wash- 
ington to advise them if it is not possible to 
develop a peeling for a banana which will be 
non-slipping. We understand that the Bureau 
of Standards has replied that this is beyond 
its scope, but has stated that it has transferred 
the case to Mr. Burbank, feeling that he can 
cope with the situation. 

The Passing of the Horse.—New York 
city makes a census in March of the horses 
and the stables which they occupy. The re- 
port for this year is interesting as showing the 
changing customs. In March, 1917, there were 
108,036 horses in New York city, while for 
the corresponding month of this year there 
were 75,740. This*shows a decrease of over 
Again, the number of 
stables occupied decreased 2,664. 


twenty-five per cent. 
It is per- 
haps needless to point out that for every horse 
that disappears more than one automobile 
While there probably will 
always be some horses to insure, it is evident 
that in New York city at least they will be 
very few in, say, five years. But the increase 


takes its place. 


in automobiles will more than make up for 
the insurance premium loss from horses. 


The Great Fire in Yokohama.—There was 
received on the Street this past week copies 
of The Japan Times and Mail, which con- 
tained quite full reports of the great fire in 
Yokohama on April 28. As but few details 
have reached us in regard to this real con- 
flagration, a summary of the fire is worth 
while. The fire started about 2 P. M., at which 
time there was a strong southwest wind blow- 
ing, which spread it very rapidly. The cause 
of the fire is reported as the “carelessness of 
the man’s wife in not attending to a fire which 
she had lit.” The fire devastated an area of 
fifty-eight acres, and destroyed, according to 
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the most authentic accounts, 3153 buildings by 
actual count, and probably the final returns 
will show at least 3500 buildings destroyed. It 
rendered homeless 19,433 persons. The prop- 
erty loss is estimated at 50,c00,0co yen, equal 
to $25,c00,0c0, and the insurance is reported as 
equal to 800,000 to 1,000,0co yen, or the 
equivalent of $400,0co to $509,coo. Several 
important buildings were consumed in addi- 
tion to the thousands of residences, one of the 
most important being the International Club. 
In the extent of its devastation and the num- 
ber of destroyed buildings the fire was the 
greatest ever experienced in Yokohama since 
the port was opened, The high wind, plus a 
shortage of water, was quite sufficient to tell 
the tale of this conflagration, so it must be 
borne in mind that a fire once well started in 
a Japanese city, with their type of construc- 
tion, is quite sure to mean what we call a 
conflagration. 


Wadsworth Manufacturing Company 
Fire.—The Street was favored this week 
with an excellent report, accompanied by a 
splendid map, in regard to the Wadsworth 
Company's fire at Detroit, Mich. The fire 
occurred on August I, and the prompt printing 
of the report makes it all the more valuable. 
In a certain sense it teaches no new lessons, 
because it is understood in sprinkler land that 
a property which is only partially sprinklered, 
or which if completely sprinklered, is exposed 
by unsprinklered properties, may be destroyed 
by a fire originating in the unsprinklered prop- 
erty, and gaining such headway as to force 
the opening of a large number of heads at one 
time in the sprinklered risk, thus draining the 


water supply and practically converting it into 


an unsprinklered property. In this case the 
cause, now that the fire has taken place, could 
almost have been foreseen. There was an in- 
cinerator for the burning of waste material, 
which incinerator did not have a spark ar- 
rester. Close by were some three tents for 
use to protect stored surplus material. ‘The 
sparks fell on the tents, and very properly an 
enormous fire developed directly against the 
sprinklered property. The result was an 
almost total destruction of the plant. Another 
very interesting thing, perhaps the most in- 
teresting thing, was the fact that unsprinklered 
properties, not a part of the Wadsworth plant, 


were destroyed by the ensuing fires. The loss 
to the Wadsworth plant is put at $1,200,000, 
and the losses due to exposure $170,000. This 
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may go down in history as one of the cases 
where a sprinklered risk caused an exposure 
lire. 

Newark and Babies.—Our little sister city 
across the river has been boasting lately as to 
the remarkably low death rate among its 
babies. At least it has been holding out strong 
inducements inviting parents to take up their 
abode in Newark because of its unusually 
healthy condition. The United States Bureau 
of Census, in its report for August 23, tabu- 
lates Newark for the past five years, and 
shows that children under one year of age 
have a death rate of 26.3, and many cities are 
away below this figure. Even little old New 
York has a record of 21.2. As this is a five- 
year record—i1gI3 to 1917—it makes an ex- 
cellent comparison. Newark’s record, how- 
ever, for the year 1918 is better than the five- 
year period, and has dropped to 20.0, New 
York's being 22.5. Both of these records, how- 
ever, are not in the run. It seems unkind to 
mention it but the city by the Golden Gate is 
running a rate of 5.0 for the year 1918 and 
also for 1913 to 1917. 

The Last Week of August.—Compara- 
tively few large fire insurance policies were 
issued during the closing days of August, the 
agents desiring to assist the assured in avoid- 
ing the payment of the surcharge. The usual 
practice was to carry the risk on a binder, not 
actually issuing the policies until after Septem- 
ber I. 


BOSTON AND VICINITY 


The New Insurance Commissioner.—The 
appointment of Clarence W. Flobbs, State 
Senator from Worcester, to be Insurance 
Commissioner of Massachusetts, succeeding 
Frank H, Hardison, came as a decided sur- 
prise to the Street and the public, Mr. Hobbs’ 
candidacy not having been mentioned at any 
time prior to the announcement of his selec- 
tion. Mr. Hobbs is an attorney of Worcester, 
who has served in the Legislature since 1910. 
He has been a member of the insurance com- 
mittee and of the joint judiciary committee, 
and has taken an active interest in insurance 
matters. Last winter he was one of the 
sturdiest speakers in opposition to a State 
Fund for Workmen’s Compensation Insur- 
ance. Though he has never been connected 
with the Insurance Department, and is com- 
paratively unknown among insurance men in 
Boston, he has impressed favorably all who 
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have followed his legislative career. A_ big 
man physically, and of proved competence in 
judicial matters, with no interest beyond the 
impartial administration of insurance in the 
Commonwealth, so far as anyone can see, his 
appointment has been very cordially received 
on the Street. The men who know Senator 
Hobbs believe that no one who had not come 
up through tedious steps in the Insurance De- 
partment would be able to administer the De- 
partment business with a clearer grasp of 
detail. 


Surcharge Situation in New England.— 
The Boston Board and the New [england Ex- 
change concurred in ordering the surcharge 
discontinued on September 1 at a meeting held 
a few days before the first of the month. The 
advisory committee, the rating power of the 
Boston Board, was called to a special session 
August 28 by H. Beiden Sly, manager of the 
Board. The Exchange was represented by 
C. M. Goddard, secretary. The action governs 
both Greater Boston and New England terri- 
tory. The ten per cent war emergency tax is 
to continue in force on all policies issued, 
effective prior to that date. On policies already 
made and delivered, effective on or after 
September 1, rebate in the amount of the ten 
per cent may be made. The pro rata cancel- 
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lation of policies which include in their pre- 
miums the ten per cent surcharge will not be 
allowed. The bulletin to members from Man- 
ager Sly, sent out immediately following the 
meeting, follows: 

1. The ten per cent emergency advance 
voted by the Board November 9, 1917, is dis- 
continued upon all business, taking effect on 
and after September I, 1919. 

2. No rebate or reduction of the war emer- 
gency advance shall be made upon policies in 
effect prior to September 1, 1919. (Note) 
Rebate and endorsements of above advance 
may be made on policies taking effect on and 
after September I, 1919, which have already 
been written and delivered. 

3. No pro rata cancellation shall be allowed 
on any policy in effect previous to September 
1, 1919, ior the purpose of avoiding the ten per 
cent advance, and the provisions as to pro rata 
cancellation stated in the Hand Book shall not 
apply for such purpose. 

4. Risks bound or policies issued prior to 
September 1, 1919, shall not be terminated or 
canceled on or after August 28, 1919, unless 
the unearned premium on a short rate basis, 
including the ten per cent advance, is charged 
and collected for the full period from date of 
issue to date of presentation for termination 
or cancellation. 

5. Reductions or increases in rate on poli- 
cies which include in their premium the 10 
per cent advance shall be applied as follows: 

Reductions in rate shall be figured on the 
basis of the new rate plus ten per cent. 
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Increases in rate shall be figured on the 
basis of the old rate without the ten per cent 
advance. 


CHICAGO AND THE WEST 


H. H. Quimby Makes a Change.—Harry 
H, Quimby of Marsh & McLellan has been 
made chief underwriter of the automobile de- 
partment of H. G. B. Alexander & Co. of 
Chicago, managers of the automobile depart- 
ment for the Allied Underwriters of the Union 
of Canton, China. 

The Firemens Fund Recognizes the 
H. C. L.—The Firemens Fund has allowed 
an extra month’s salary for August to its 
employees to enable them to meet the high cost 
of living; a similar allowance was made in the 
month of January. 

Frederick Richardson Visits Chicago.— 
Frederick Richardson, United States manager 
of the General Accident of Perth, and president 
of the Insurance Institute of America, spent 
a day in Chicago last week on his way home 
from the Pacific Coast. Incidentally, Mr. 
Richardson let it be known that he is to deliver 
an address at the annual meeting of the Fire 
Underwriters Association of the Northwest, to 
he held in Chicago early in October. 
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‘‘Sequential Relations in Fire Rates” 

In answer to a request made by the special 
sub-committee on ‘rating systems and applica- 
tion of rates’’ of the committee of fifteen on 
fire waste and insurance of the Chamber of 
Commerce of the United States, A. Ff. Dean of 
Chicago, author of the analytic system for cal- 
evlating fire insurance premium rates, has pre- 
sented a monograph upon ‘‘Sequential Relations 
in Fire Rates.’’ Mr. Dean well says that “ In 
fire insurance all roads necessarily lead to the 
rating question,’’ and also states that no com- 
modity in the world is subject to more frequent 
and violent changes than the cost of the indem- 
nity we sell.”” He recites some of the complexi- 
ties attending the rating problem and the neces- 
sity for scientific analysis of conditions and the 
fitting of rates to risks. Mr. Dean instances the 
primary modes of reasoning and tells of the 
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working out of his ‘‘Analytic Schedule for the 
Measurement of Relative Fire Hazards,” devised 
in 1901, and which has since come to play an 
important part in the rating of fire risks in this 
covntry. 

Te then deals with anti-discriminatory laws, 
defines measurement and takes up ‘‘coexistent 
and sequential relations,’ stating that the basis 
schedules and local tariffs constitute a body of 
coexistent relations which should remain un- 
changed except in accordance with actual physi- 
cal hazard changes. Among the sub-topics dealt 
with are the changing cost of indemnity, waves 
of annual experience, State, comity in confla- 
grations, sequential relations, transcendental 
average of conflagrations, distribution of city 
conflagrations, standards of time and territory, 
net underwriting profit, resumé of sequential 
standards, a standard insurance, existing condi- 
tions under forty-eight lav’s and the stockhold- 
er’s independence. The brochure evidences 
much thought and investigation, and is accom- 
panied by a chart showing the loss ratios, year 
by year, for fifty-nine years, developing an 
average of slightly over fifty-five per cent. 

Surcharge off Sprinkler Leakage 

At a special meeting of the executive com- 
mittee and rate committee of the Sprinkler 
Leakage Conference held in New York last 
week the following action was taken: 

Voted, That the ten per cent war emergency 
advance voted by the Sprinkler Leakage Con- 
ference February 5, 1918, be discontinued on all 
business taking effect on and after September 
1, 1919, and no rebate or reduction of the war 
emergency advance may be made on policies of 
prior date. 

Voted, That no policy shall be canceled on 
and after this date (August 27, 1919) to take 
advantage of this action except at short rates. 

Voted, Rate reductions on policies taking ef- 
fect prior to September 1, 1919, shall be cal- 
culated on the basis of old and new rates, plus 
the war emergency surcharge in both instances; 
increases in rates shall be calculated on the 
basis of old and new rates without the war 
emergency charge in either instance. 

Cotton Seed Oil Lines 

Cornwall & Stevens, brokers of New York, 
have formed an organization which is writing 
the bulk of the cotton-seed oil mills in the 
South. The schedule includes 223 mills with 
insurance of $41,515,000. It is expected that the 
business will be written over the heads of the 
local agents and will be placed direct with a 
small group of companies which has formed a 
pool to carry the line. 


—The National Board of Fire Underwriters has 
issued revised regulations for the production, storage 
and handling of nitro-cellulose and motion picture 
films. 
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New York Suburban Exchange Abolishes the 
Surcharge 

The Suburban Fire Insurance Exchange of 
New York, in line with all the prominent rate- 
making authorities, has taken action discon- 
tinuing the ten per cent surcharge as from 
September 1. All outstanding policies effec- 
tive prior to that date shall not be given re- 
bates of premium by endorsement, nor will they 
be allowed to be canceled pro rata and re- 
written, but if canceled must be at short rates. 
Announcing the action taken by the Suburban 
Exchange on the surcharge removal, Manager 
Henry E. Hess says: 

The ten per cent increase of rates imposed 
by this Exchange on November 23, 1917, is 
discontinued as to all policies taking effect on 
or after September 1, 1919. Outstanding pol- 
icies written with the inclusion in their rate 
of the ten per cent increase of November 23, 
1917, shall not be given rebates of premium by 
endorsement, and if canceled and re-written 
they must be canceled at short rates. 

Tariff rate reductions on policies taking 
effect prior to September 1, 1919, must be cal- 
culated on the basis of old and new rates plus 
the ten per cent increase in both instances; 
increases in tariff rates shall be calculated on 
the basis of old and new rates without ten 
per cent increase in either instance. Note: 
The ten per cent increase not having been in- 
cluded in any published rates, the latter stand 
as they appear in our tariffs and in general 
minimum rates. Similarly, all charges under 
the rules for permits and privileges stand as 
shown in Manual. 


Surcharge Remains in Kentucky 

The subscribers’ actuarial committee, in noti- 
fying the companies that the surcharge has been 
removed on September 1 in Michigan and In- 
diana, leaving Kentucky the only Western 
State in which it still applies, explains that the 
surcharge was not collected in Kentucky until 
several months after it was applied in the other 
States, and that, therefore, there is this addi- 
tonal reason for continuing it. The companies 
are also reminded that in Kentucky the sur- 
charge is a part of the filings made under the 
rate law, and any company omitting to collect 
the surcharge in advance of notice from the 
Kentucky Actuarial Bureau would be in viola- 
tion of the law. The companies are also notified 
that it is not necessary, pending the final agree- 
ment as to the Michigan surcharge litigation, to 
send the Michigan Department reports of sur- 
charge collections. 


—Walter Hansen has resigned as Michigan State 
agent of the United States Fire to go with the Mer- 
cantile of New York in Michigan. 

—Edward J. Meagher has resigned as special agent 
for the North British and Mercantile in Ohio to go 
with the Frank J. Macklin Agency at Columbus, Ohio. 
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Salvation in Fire Prevention 

There are reports that some of the smaller 
fire insurance companies are discouraged over 
the outlook, with the surcharge withdrawn and 
expenses steadily increasing. They fear that 
if an increase in losses should come they would 
have little chance of increasing their in- 
come to meet them, and they are pinning their 
hopes on the success of the fire prevention and 
conservation movement. One of the largest 
companies reports that its expense ratio for 
the first six months of this year is up nearly 
two per cent as compared with last year, in 
spite of strenuous efforts to hold it down by 
economizing at every point possible. The in- 
crease is attributed chiefly to salaries, wages, 
taxes and the cost of supplies. 

The National Board of Fire Underwriters is 
receiving an unusual number of requests from 
beards of trade and other business and civic 
organizations for suggestions and assistance 
in conducting fire prevention campaigns. A 
typical one .was received last week from the 
Chamber of Commerce of Macon, Ga., saying 
that it was about to inaugurate an active cam- 
paign for fire prevention. 

Another encourging sign is the remarkable 
response to the appeal of the National Board 
for volunteer speakers for Fire and Accident 
Prevention Day, October 9. 


Texas Insurance Companies Fewer 

During the present year thirty-one new in- 
surance companies have applied to the State 
Department of Insurance and Banking for per- 
mits to do business in Texas; but none of 
these are Texas concerns, the “Blue Sky Law” 
appearing to have rendered it an unpopular 
proposition. Of the thirty-one companies, three 
are mutual and thirteen are stock companies 
of various States of the Union and three are 
foreign stock companies. There were three 
fire insurance companies in Texas; but these 
have been recently consoldiated under the 
terms of a special act of the Thirty-sixth Leg- 
islature, and there is now only one. There are, 
however, a number of mutual concerns in op- 
eration. 


Death of Robert Lewis of London 


Robert Lewis, for many years manager of the 
Alliance Assurance Company of London, died 
week before last at a very advanced age. Mr. 
Lewis had done much to build up the business of 
this prominent company, and for many years 
has been looked on as the dean of the insurance 
fraternity of Great Britain. A considerable 
number of the managers of other companies owe 
their selection to their positions to Mr. Lewis’ 
recommendation. A few years ago he felt com- 
pelled to resign the position of manager, where- 
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upon he was elected a director, and thus re- 
tained an association which the officers of the 
company valued very highly. A fortnight be- 
fore he died he went to Buxton, a famops: water- 
ing place in England, where the diet, regimen 
and treatment had often benefited Lim, but at 
this time-it was apparently too severe, and he 
was taken ill shortly after his arrival, and died 
in a few days. His mind remained unimpaired 
until this last and fatal attack of illness, and 
he kept up a correspondence with friends in 
America until the last. Mr. Lewis had visited 
this country several times and had the warmest 
admiration for our institutions—more admira- 
tion, indeed, than he had for the fire insurance 
business of the country, notwithstanding the 
fact that in the ten years while it was repre- 
sented by Weed & Kennedy the Alliance losses 
amounted to only twenty-eight per cent. 


Senator Frelinghuysen Replies to A. M. 
Palmer 

Notwithstanding the fact that the amendment 
to the trading-with-the-enemy law proposed by 
Senator J. S. Frelinghuysen, who is president 
of the Stuyvesant Insurance Company of New 
York, but represents New Jersey in the United 
States Senate, was adopted by Congress and 
signed by President Wilson, Attorney-General 
A. M. Palmer, formerly alien property custo- 
dian, has charged Senators Frelinghuysen and 
Calder (of New York) with ‘pleasing Ger- 
many.” Senator Frelinghuysen has_ replied, 
stating that Mr. Palmer “tried to palliate the 
sinking of the Lusitania,’ and intimating that 
the office of the alien property custodian was 
not conducted properly, and demanding an in- 
vestigation of that office. He says: ‘I claim that 
this is my right as a United States Senator 
whose honor and patriotism have been attacked 
by a high official of the Government.” 


Quotations of Fire Insurance Companies’ 
Stocks 
The following quotations of fire insurance 
stocks are furnished by Bioren & Company of 
Philadelphia: 


Par Last Sale Date 
PUNO: foe Neate aus sees $ 10 23% 8/ 9/19 
Asnerican® Pike... csc0ssas 100 91% 2/ 4/14 
Cominty Hire i. osisc ec s 100 125 3/ 5/18 
DSA WANE © 5.655 ni. s.arsie pics 10 6 3/14/16 
Fire Assn. of Philadelphia 50 320 8/13/19 
Prankiin Pie .s 66 s:660s- 25 60 4/ 5/16 
ritard Tate. oscc6 cess ces aes eerewn seater 
Ins. Co. of North Am.... 10 3014 38/22/19 
Ins. Co of State of Pa... 100 80% 6/11/19 
SAUNDETMENS 6.05 cn cee ou 25 100 9/11/18 
WEGCIRAMICS: -o.506.0.o-0-s-00-s-00's 25 75 11/13/18 
Pennsylvania Fire....... 100 470 1/10/17 
Peoples National Fire.... 25 19% 7/30/19 
MEMNBOE  o.c sic co's toh estes b 50 60% 4/30/19 
United Firemens........ 10 ibys 4/ 3/18 


—Des Moines insurers expect to save $150,000 per 
year in premiums as a result of the purchase of eight 
new pieces of fire apparatus by the city council. 
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American Companies to Enter Brazil 

It is reported that Perrin C. Cothran has been 
appointed manager for Brazil for the American 
Foreign Insurance Association. Mr. Cothran’s 
departure for Rio Janeiro constitutes another 
notable step by the Foreign Insurance Associa- 
tion, comprising a score of the strongest fire 
insurance companies in America, in its efforts 
to establish its members in the foreign insur- 
ance markets of the world. 

After personally surveying the Brazilian field, 
it is expected that Mr. Cothran will make a 
suitable agency connection in Brazil for one of 
the members of the association. The company 
thus connected will write for all the members 
of the association and offices will be established 
in all the principal cities of that country, 

The association is also making progress in 
the Far East. H. P. Movie, of the Home of 
New York, is at present in China in the inter- 
ests of the association, after several months 
spent in Australia, where he entertained several 
members of the Foreign Association. 


Baled Jute Risks 

The New York Board of Fire Underwriters has 
issued an interesting report on the recent fire 
of the Seaboard Warehouse Corporation in New 
York city. The building was largely filled with 
bailed jute. The jute was stored closely, with 
no room for expansion, and when the firemen 
threw water on it to extinguish a smouldering 
blaze it expanded to such an extent that a 
twenty-inch brick wall was pushed out to a dis- 
tance of three feet and four inches. The ex- 
perts rceommend that fully twenty per cent 
clear space should be provided when storing 
bailed jute, in order to provide for expansion 
if it becomes wet. The fire would have been 
confined to the floor on which it originated had 
it not been for the pushing away of the wall, 
which allowed the fire to enter the upper floors. 


Membership in Western Union Sought 

The applicaton of R. B. Ives, vice-president of 
the 4%tna Fire, for membership in the Western 
Union is now being voted on. His membership 
is to be in conjunction with that of Thomas E. 
Gallagher, Western general agent, with the 
understanding that there is to be but one vote, 
either through the bulletin or at the annual 
meetings. 





—The Connecticut Fire of Hartford has transferred 
its agency in Norfolk, Va., from Benjamin Lowen- 
berg & Son to Dobie & Bell. The Union of Canton 
has planted with the Lowenberg agency. 

—The Ohio Valley Fire and Marine of Kentucky 
has been licensed in Illinois, with Cory, Mocrhouse 
& Co. as Chicago agents. It will operate in pro- 
tected cities, especially in southern Illinois, and has 
appointed Ballard Flanagan as agent at Metropolis. 





JOHN E. KING, Pres. 


Eastern Fire, N. J. 





B. J. ALLEY, Vice=-Pres. 


Atlantic City Fire, N. J. 


Pennsylvania Millers. 


KING, ALLEY ano LAWRENCE, Inc. 


Ninety Six Maiden Lane, New York 


Representing the following Companies which are licensed in New York State 


Mili Owners Mutual, lowa. 
Pawtucket Mutual Fire, R. I. 
Berkshire Mutual Fire, Mass. 


General Agents for the United States and Canada, including the Metropolitan District. 


ORRIN C. LAWRENCE, Treas. 


JOHN B. SIRICH, Secy. 
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SHIPOWNERS’ ‘LIABILITY 


Underwriters Obtain Verdict in Suit to 
Recover for Lost Goods 

The liability of shipowners and their right to 
make contracts by which they are relieved 
from such is being discussed in many countries 
of Europe, as well as in the United States. In 
this country the Harbor Act prohibits such 
contracts altogether; while in Europe vessel- 
owners appear to have freehand to make the 
best terms possible. In France conditions are 
less well defined, as may be judged from a 
case recently heard before the Tribunal of 
Commerce in Havre, in which a shipment of 
crayfish in tins, carried by the steamer Kel- 
vinside from London to Havre, was involved. 
On arrival of the vessel about three hundred 
tins were found to be missing, and the warden 
of the port attributed the loss to pilferage, 
although the cases had been damaged by the 
handling they had received. The consignee 
sued the owners of the vessel for the loss, and 
was given a verdict, although the bill of lading 
contained the following clause: 

Ship not responsible for marks and num- 
bers. In the event of goods turning out with 
marks and one or numbers different from those 
stated herein, the consignee is to take delivery 
in fulfillment of this bill of lading. Carried 
entirely at shipowner’s risk. Ship not account- 
able for the number of tins in cases. 

One of the contentions of the owners in sup- 
port of their defense was that the goods were 
insured against theft, and that the consignee 
should first of all have made a claim on his 
underwriters. The tribunal, however, decided 
that the agreement made between shipowners 
and shippers was binding upon them alone, 
and that no third party could receive prejudice 
or profit unless it were so provided in the 


THE SPECTATOR 


contract. Further, it was held that the con- 
tract between shipowner and shipper was ab- 
solutely distinct from the policy of insurance, 
and that the shipowner could not avail him- 
self of an agreement between the consignee 
and his underwriters to evade payment of an 
agreement between the consignee and his un- 
derwriters to evade payment of an indemnity 
for which he was responsible, which is good 
news for underwriters. 


Reciprocal Automobile Insurance 

Frank L. Travis, Kansas Superintendent of 
Insurance, is conducting investigations of four 
reciprocal automobile insurance companies that 
want to begin business in the Kansas. At no 
time in the history of the State has there been 
so large a number of reciprocal companies 
writing special lines, making applications to 
begin business in this State as at present. Most 
of the automobile insurance in Kansas has 
been written by the stock and mutual com- 
panies, and the reciprocal associations seem- 
ingly have made little effort to get this busi- 
ness. The four companies which applied for ad- 
mission into Kansas last- week were: 

State Automobile Indemnity Association of 
Kansas City, Mo. 

Wholesalers & Manufacturers of Denver, 
Colo. 

Bull Dog Automobile Fire Insurance Asso- 
ciation of Chicago. 

Merchants Reciprocal Underwriters of Dallas, 
Tex. 


Automobile Insurance Hurt by Slow 
Delivery 
One of the features of the war aftermath is 
the dearth of automobile insurance. The in- 


ability of automobilemanufacturers to re- 
stere their plants to 





ment of all losses. 


for reliability and strength. 


$1,404,261.74 


Marine 
Fire 





17 So., William Street 








WHAT DO YOU WANT 


in an insurance company ? 


Protection? We make full and immediate adjust- 


SURPLUS TO POLICY HOLDERS 


Automobile 
Insurance 


pre-war conditions as 
soon as expected is 
leaving the salesrooms 
barren of vehicles,while 
the demand continues 
more active than ever 
before. The manufac- 
turers are far behind on 
their orders and it it 
predicted that it will 
require several months 


Strength? On our Board of Directors are big to catch up. In the 
men of business and finance, whose activity make 


meantime second-hand 
ears are in big demand 
at higher prices than 
formerly. Underwriters 
do not fear the moral 
hazard which used cars 
naturally inspire, but it 
is believed that when 
the manufacturers reach 
a point where the de- 
mand is satisfied, the 
hazard may develop, as 
second-hand machines 
are being insured for 
larger amounts’ than 
was permissible a year 
or two ago. Some of 
the casualty companies 


THE IMPORTERS AND EXPORTERS $3 [| "70"! Devine a large 
INSURANCE COMPANY 


nuinber of orders for 
liability and property 
damage insurance wait- 
New York ing for the prospective 
owners to receive their 
ears. 
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Auto and Marine Insurance 


Live Articles on Marine Insurance 

A series of articles relating to marine in- 
surance has been published in the form of a 
little book of 136 pages by the Underwriter 
Printing & Publishing Company. Among the 
topics treated are Marine Insurance Account- 
ing; Marine Tax Problems; Salvage Opera- 
tions; Fire Insurance on Vessel Property; Con- 
crete Ship Insurance; Marine Insurance His- 
tory and Practice; Proximate Cause in Marine 
Insurance and the Marine Court of Enquiry. 
The articles were written by competent au- 
thors. The price of the book is $1.05. 


—The North American Accident has revised its 
monthly payment health and accident policies. It has 
withdrawn the eleven forms formerly issued and has 
replaced them with three simplified policies. 


E. H. Warner, formerly Iowa State agent for the 
London Assurance, has been appointed secretary and 
manager of the Automotive Insurance Company, 
which has been organized at Mason City, Ia. 


C. E. Dalrymple, special agent for the Standard 
of Hartford in Minnesota and the Dakotas, has been 
transferred to Kansas City, covering Missouri, Okla- 
homa and Kansas. F. S. Rogers, who had the North- 
western field before entering the army, resumes charge. 


—The Missouri Hand Book for 1919-1920 has been 
published by the Western Insurance Review Company. 
It is a very handy and comprehensive book of 440 
pages, containing a digest of Missouri insurance laws; 
Missouri premiums and losses in 1918 of all compa- 
nies; list of companies licensed, with capital, assets 
and surplus, etc.; lists of special agents, general 
agents, local agents, and other useful data. The towns 
are arranged alphabetically and agencies are segre- 
gated by classes. The book sells at $5 per copy. 








“all kinds of Insurance 
on Automobiles” 


FIRE THEFT 
COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE, Chairman of Board 
CHAS. W. DISBROW, President 




















Casualty, Surety, Etc. 


CASUALTY, SURETY & 
MISCELLANEOUS 


Great American Mutual Indemnity Company, 
Mansfield, O. 


The Great American Mutual Indemnity Com- 
pany, located at Mansfield, O., which is regarded 
as the mutual insurance center of the West, 
was licensed December 26, 1917, a number of its 
incorporators having been officers of several 
mutual companies located in Mansfield. Every 
bank of that city was also represented by an 
officer among the incorporators, and Henry K. 
Endly, the company’s secretary and treasurer, 
was formerly connected with the Ohio State 
Insurance Department and was previously in 
the insurance business for several years. 

It is apparent, therefore, that the Great Amer- 
ican began business under most favorable aus- 
pices. It wrote over $100,000 of premiums on 
automobile risks in its first year; and as its 
premiums in the first half of 1919 exceeded 
$168,000, it is anticipated that the current year’s 
writings will reach $350,000, the Great Ameri- 
can reports a very low loss ratio and a sub- 
stantial sum added monthly to its surplus. 
This company is now insuring over 20,000 auto- 
mobiles, and is believed to be the largest mu- 
tual company in Ohio transacting automobile, 
accident and health insurance. Its automo- 
bile policies cover fire, theft, collision, public 
liability, property damage and personal acci- 
dent risks. A fire agency plant has been estab- 
lished, embracing nearly every city, town and 
village in Ohio, with over 400 active agents, and 














SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1918 


(Condensed from Statement to U.S. Treas. Dept. 


Admitted Assets... $2,770,083 .82 
Lia. and Reserves. 1,288,016. 46 
ee oe 1,000,000. 00 
ee 482,067 .36 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 
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the officers of the company lay great stress 
on its prompt payment of claims. 

The Great American recently purchased a 
building for use as its home office, its office 
staff having risen from two to twenty-five per- 


sons. An enjoyable and profitable outing of 
the company’s agents was recently held at 
Put-in-Bay, Ohio, a very comprehensive pro- 


gramme having been carried out, including ad- 
dresses by notable men. 

The Great American carries full legal re- 
serve on every policy, and its aim is to pro- 
vide safe indemnity at cost to its 
On June 30, 1919, its statement showed $138,- 
1628 of admitted assets, with a policy reserve 
of $97,779, and a surplus of $33,010. 

The officers of this progressive company are: 
President, F. B. Black; vice-president, Wm. 
B. Martin; secretary and treasurer, Henry R. 
Endly; directors, F. W. Bloor and L. R. Dron- 
berger. 


members. 


Mutual Health and Accident Convention 
at Niagara Falls 
[Special Dispatch to THE SPECTATOR] 

NIAGARA FALLS, ONT., September 2.—Help- 
ing dental associations spread the gospel of 
mouth hygiene as a means of reducing health 
insurance claims was the most interesting topic 
before the mutual section of the Health and 
Accident Underwriters Conference, which 
opened its annual session at the Hotel Clifton 
with an attendance of forty here to-day. Co- 
operative advertising to the public was recom- 
mended by H. G. Poyer, of the Central Business 
Mens Association of Chicago, but no action was 
taken. Various speakers considered influenza 
as both the greatest disaster and the greatest 
benefit that ever befell the business. Many 
speakers scheduled on the programme were ab- 
sent. Elmer Loucks, of the National Travelers 
Benefit of Des Moines, presided at the mutual 
meeting, and J. Sherman Irish of the Iowa State 
Traveling Mens acted as secretary. 


New officers elected by the mutual section 
follow: Chairman, C. O. Pauley, Central Busi- 
ness Mens, Chicago; vice-chairman, A. D. 


Bailey, Union Casualty, Detroit; secretary, F. 
H. Goodman, Home Health and Accident, South 
Bend; treasurer, William Jarvis, Fraternal 
Protective, chairman executive 
mittee, C. W. Hoosier Casualty, In- 
dianapolis. 

Sessions of the full conference begin Wednes- 
day morning, and a greatly increased attend- 
Budlong will act as 


Boston; com- 


Ray, 


ance is expected. E. C. 
chairman of the executive committee, 
as secretary, as Chairman C. A. Craig has been 
called home to Nashville by the race riots in 
the South, company has a large 
colored business. 


as well 


where his 
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Absolute Protection 


is only appreciated when the bur- 
den of a heavy catastrophe loss is 
lifted from your shoulders. 


That protection in the form of 
economical, safe reinsurance is pos- 
sible with our company in connec- 
tion with Compensation, Public and 
Genera! Liability, Accident, Health. 


Automobile or Burglary risks, 


AMERICAN 
REINSURANCE CO. 


HANOVER BANK BUILDING 
N © w YO R K 
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Anti-Premium Rebating Legislation to be 
Asked in Kansas 

The next Kansas Legislature may be asked 
to extend the anti-rebating law and anti-dis- 
crimination laws to surety companies operat- 
ing in the State as well as the fire and life 
companies. I. J. Talbot, State agent for the 
National Surety company, has protested to the 
State Insurance Department against the prac- 
tice of some surety agents rebating a_ part 
of the commissions in handling large contracts. 
It appears, however, that the State Department 
is unable to take any action that will stop the 
practice and the companies and agents who are 
fighting the unfair competition will have to 
go before the Legislature to obtain relief. In 
support of his protest Mr. Talbot says: 


There are a good many agents who do not 
give their money away in rebates, but there 
are some who will do it every time a big 
contract comes up. This is unfair competition, 
and is an actual discrimination in writing 
the business. It ought not to be permitted 
and some companies will not allow it, if they 
know it. It really isn’t the man who takes the 
contract for a job who pays the premium, or 
who is insured. The public or some institu- 
tion is really buying insurance and paying the 
premium, sometimes directly and sometimes 
indirectly. There is enough room in the kind 
of contracts and the service the companies offer 
for good competition, but it isn’t good competi- 
tion to rebate a part of the premium. 


—The Southern Surety has taken over the monthly 
payment accident and health business of the Kansas 
City Casualty, amounting to about $36,000 a year. 


—— 








CRUM & 


FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D.C. 


F. M. GUND, Mar. western Dept. 
“reaport, Illinois 
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NEW YORK CITY 


The North River Ins. Co., N. ¥. 
Union Fire Ins. Co. Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 
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Insurance Sales Letters 


Open the way to real business—create a keen realization of the value of adequate in- 
surance and prepare the way for a personal call to close the application. More than 400 
salesmen are using Hull's sales creating letters for life, accident, partnership, corporation 
and fire business. An insurance company official writes, “Am well pleased with the letters 
Shall be able to make effective use of them.” Request for folder 11A. 


_ William S. Hull, Madison, Conn. 
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Agency Wants 











WANTED 
FIRE INSURANCE UNDERWRITING MANAGER 


A large Fire Insurance Company, now being 
organized, wishes to get in touch with a man 
of broad Fire underwriting experience. 


Address, Box 68 The Spectator 
135 William Street, New York. 














AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing 
$9.00 quarterly. Covers every disease and every accident. 
Liberal commission paid to live producers. 


CENTRAL BUSINESS MEN’S ASSOCIATION 


H. G. ROYER, Pres. Westminster Bldg. 
C.O. PAULEY, Sec’y. & Treas. CHICAGO, ILL. 
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Prominent Agents and Brokers 














NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. 
CAPITAL FIRE OF N. H. 


REPUBLIC FIRE OF PA. 
GEORGIA HOME OF GA. 


P. B. DUTTON, MGR., ROCHESTER 























J, Lb» MITCHELL 


Is prepared to successfully negotiate and finance the resinsurance or con= 
solidation of either L-gal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, IIl- 





' RICKERT-MELLINGER & PRINCE 


GENERAL AGENTS 


PHILADELPHIA OFFICE: 
339 Walnut Street 


LANCASTER OFFICE: 
12-16 W. Orange St. 





F. JANSSENS 


. Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


28 rue St. Michel 


2 Courte rue des Claires 








We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 


135 William Street, New York. 














Prominent Agents and Brokers 





Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
85 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





J, 7: NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1248 Association Building 


felephone. Central 3462 CHICAGO 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


Maryland Casualty, 
Bonding Dept. 

New York Plate Glass 

Continental Casualty _ 

Workmen’s Compensation 


American Eagle Philadelphia Underwriters 
Fidelity-Phenix British America Assurance 
Automobile-Hartford United American 

National Union Stuyvesant 

Insurance Underwriters Concordia 

National-Hartford EXCESS LINES SOLICITED 





PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL 
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Actuarial 


Actuarial 





DONALD F, CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE STREET CHICAGO 


Telephone, Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


8Il-8I2-818 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





HARRIS E. VINEBERG 
Fellow Actuarlal Society of America 
CONSULTING ACTUARY, INSURANCE 
EXAMINER 


First National Bank Building CHICAGO 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burnes & SPwAKMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 


CONSULTING ACTUARY and 
INSURANCE EXAMINER 


709 3rd NATIONAL BANK. ATLANTA, GA. 





i C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa 





A SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAs’ 





Ff REDERIC S. WITHINGTON, F.A.1.A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 








W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





256 BROADWAY NEW YORK 
W, RF. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





JAMES H. WASHBURN, F.A.I. A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 








Insurance Lawyers 





IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Li+ Metropolitan, tna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: Mclldowie, Belfas 





Insurance Examiners and Adjusters 

















CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 








Liabilit Territ 

Sonameneation ; R. L. NASE Vaules 

— Adjuster for Casualty Companies -~ 

Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 
aims 
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IN THE CENTER OF THE U. S. A. 


is located a big, vigorous, and growing institu- 
tion of Life Insurance. 


Our geographical location enables us to render 
exceptional service to our policyholders and field 
force. 


Over $180,000,000 of insurance in force. 


Investigate for yourself. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


SAINT LOUIS, MISSOURI 
M. E. SINGLETON, President 














MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 
Policies Issued on the Weekly Plan Only 
‘‘Our Record is Our Reputation” 


W. A. JOHNSON, Pres. J. A. WALKER, Secy. 














Some of the Innovations Introduced 
by the Equitable During its 


Sixty Years of 
Public Service 


Shortening, Simplifying and Liberalizing the Policy 
Contract 
Immediate Payment of Death Claims. 


Incontestability after first policy year. 


Group Insurance for Employees. 





A Corporate Policy to Protect Business Interests. 


A Convertible Policy Adaptable to Altered Circumstances 








Free Health Examinations for Policyhoiaers. 





A Home Purchase Policy. 


A Refund Annuity guaranteeing return of Entire Prin- 
cipal. 





An Income Bond to provide for old age. 


New and Improved forms of Accident and Health 
Policies, thus completing the circle of protection against 
the hazards of Life, Accident, and Disease. 


THE EQUITABLE 
LIFE ASSURANCE SOCIETY 
of the UNITED STATES 
W. A. DAY, President 
120 BROADWAY NEW YORK 





Great American 
Susurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT JANUARY 1, 1919 


$5,000,000.00 


ray cl FOR rat OTHER LIABILITIES 


15,231,512.92 


NET SURPLUS 


10,619,509.09 
30,851,022.0 1° 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1918 


United States Government Liberty Loar bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
WALTER H, SAGE, Gen’! Mér. GEORGE H. TYSON, Gen’! Agent 
INGRAM & LERCH, Managers 210 Sansome Street 
76 West Monroe St., Chicage, Ill. San Francisco, California 

Boston Office Marine Department 
ROGERS & HOWES, Managers WM. H. McGEE & CO., Gen’! Agts. 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 














Western Michigan 
General Agency Openings 


OUR POLICIES SELL 


RATES PER $1,000 
MBG 5S Sess $13.00 yO ae $14.50 
MEGEMGR sono aeces $16.00 ye $17.50 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 























Home Friendly Society 
of Baltimore, Maryland 
has grown so in popularity until it 1s now generally conceded to be 
“one of the leading Industrial life insurance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for 


Rates ana Terms to Agents 
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Thursday 











Cc. A. PALMER, Prest. S. D. ANDRUS, Vice-Prest. 
W. A. ELDRIDGE, Sec. and Managing Underwriter. 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


DEBTS oo oc 5.5.0 5s.o:5s cto Viste w oBlorelave sai ~ ais Dee es $616,934.38 
LIABILITIES, INCLUDING CAPITAL............ 558,387.67 

NET SURPEUS 6.0 oocc ccc cccces ce cccctiene ves $58,546.71 
SURPLUS TO POLICYHOLDERS ................ $317,696.71 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 








THE COST OF DYING 


By WILLIAM T. NASH 


A leaflet that is attracting wide attention and making a deep impres- 
sion on those who read it. Agents are using it with wonderful effect. 
This leaflet should be placed in the hands of every rich or well-to-do 
man in the country. : 
This valuable aid to the procuring of business should be used by 
all life insurance salesmen for distribution among prospects. 


Revised to conform to the new Federal Estate Tax Law of 1919 


Sample Gonwn. o) .ae . oe 500! Copies: 34.060: $40. 

" ERs. as slp oom , EMORY, ccislelcieyeieis: etecy: DANO 

LOMO NINO Fo es irocaee coos, cave 10. BOOOWE, Soci en ioc 250 
10;060 ‘Copies.........6-62 0 $400 


THE SPECTATOR COMPANY 


CuicaGco OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 








THE 


Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street “7% Combany of the — BOSTON, MASS. 


i . C. MANSFIELD, Sec’y & Treas. 
oe EDGER TOSERT KING, ee. S Agencies ‘ . 

A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 








Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 














Reserves and Surplus te Pelleyhelders | A Good Policy 


see A | ue 
I Pres ool 
— NE POLY, 


INSURANCE CO. 
SEATTLE, U. S. A. 


Protection to you 
while living, andto 
yours afterwards 


Good Agency Cor- 


tracts to Reliable 
D. B. MORGAN Home Offices, Northern Life Building | “Live” Insurance 


President Fourth Ave. and Seneca St. Men—Write today 























WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to 
the insuring public. It stands for perfect protection at low net cost, 
for absolute security, and for unexcelled service. It stands for some- 
thing which no money could buy—an untarnished reputation. Sixty- 
eight years of square dealing have gone into the making of that name. 
Is it strange that it means so much to the representatives of the Com- 


pany? : ; 
Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts. 
Incorporated 1851. 








The Sub agent who is producing a fair amount of 
good business would do well to tie up under our direct 
contract with the Company and secure home office 
assistance and full general agent’s commissions. 

The young company appreciates the value of a good 
representative. Here is a chance to grow with a 
growing company. 


PURITAN LIFE INSURANCE COMPANY 


Organized 1907 
HOME OFFICE PROVIDENCE, R. I. 








SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 














Extracts from Report of Examination of 


o 
Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 
“Tt is noteworthy that this Company was organized 
without any promotion expenses.” 


“TI beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.” 
HOME OFFiCE, DALLAS, TEXAS. 











. D. Powers, President Darwin W. Johnson, Sec’y and Treas. 
. Smith Homans, Asst. Sec’y and Actuary Louis G. Russell, Mgr. industrial dept 


Commonwealth Life Ins. Co. 


Home Office: Commonwealih Bldg., 106-110 South Fifth St. 
Louisville, Ky. 


THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 


We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. 


Address the Company 
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HUGH R. LOUDON, Manager. 
J. B. KREMER, Deputy Manager. 
T. A. WEED, Agency Superintendent. 


\._N. ENGLAND STATES, NEW YORK, NEW JERSEY, / 
PENNSYLVANIA, MARYLAND, DELAWARE, / 
DISTRICT OF COLUMBIA, VIRGINIA, 
WEST VIRGINIA, NORTH CAROLINA, 
_ SOUTH CAROLINA, OHIO, 
\._ INDIANA, KENTUCKY, 
\ TENNESSEE. 
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- H. ANDERSON, Manager. 
WASHIN 


. GUERRAZ, Asst. Man 





LOGAN B. CHANDLER, Deputy 
NEVADA, | 
ALASKA, OREGON 
VNOHVTIO 


CALIFORNIA 


Th BR SEMOVSD, \ 
MICHIGAN, IOWA, 
WISCONSIN, MINNESOTA, 
MISSOURI, KANSAS, NEBRASKA, 
COLORADO, NO. DAKOTA, ~ 
= as e MEXICO 


—~<e>—__— 


Ww. S. WARREN, Mgr. 
R. H. PURCELL, Asst. Mer. 
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The statement of the condition of the United States Branch on the tst of January, 1919, in accordance with the laws 
of the State of New York, is as follows: 





WE Siena nanvenwe kaw eéewadsuieaden ina vewwasonns ++- $17,083,985.30 
LIABILITIES ......0: siwaenondiens iaeliiiencs a ee ccccee 12,203,190.21 
SURPLUS...... Seen eee cece eee ceeeeeceseeceesessessesessssss — $4,880,795.09 


As an illustration of the Company’s practice in maintaining its Assets in the United States in a year of excessive loss 
the following figures may interest policyholders : 


Year. Assets at January 1. Income. Expenditure. 

1906 (San Francisco Fire)..............2000 $12,234,948 $8,144,207 $9,888,323 

Re ee Oe re ere ee 12,335,961 ahewee 
Thus showing Excess or EXPENDITURE of......... re ne ee Te Oe ene eer $1,744,116 
And Increase or Assets in the same time of...........++0.....000... aewens C¢obneneeeeucceniewas +++.  I01,013 


Procress of the United States Branch: Net Premiums—1848, $4,519; 1858, $471,988; 1868, $1,739,620; 1878, 
$2,422,126; 1888, $3,928,010; 1898, $4,979,422; 1908, $7,427,618; 10917, $10,258,137; 1918, $11,618,840.85. 
Losses—The amount paid in satisfaction of fire losses in the United States to the beginning of the present year ex- 


ceeds $160,000,000. This large sum, in conjunction with the growth of the Company’s business, evinces the confidence 
Of the public and the faithfulness with which the Company’s losses are adjusted and settled. 
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THE TWO REPUBLICS LIFE 
INSURANCE CO. 


EL. PASO, TEXAS 


A.H.RODES, - = = President 


Our Slogan—Every man has an insurability. 


Does this interest you, Mr. Agent ? 











Look! 
Listen! 
A Michigan Company 


for 


Michigan People 


Detroit, Michigan Liberal Contracts to Live Agents 


ELMER B. DEARTH Upto the minute policies. Write us. 
President 








WE WANT AGENTS 


to push our five=point=niue policies. 
Excellent Iowa territory and liberal 
a contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 
Home iceceianii eg Moines, Iowa 














FOR FOLDER 
SHOWING ELABORATE DISPLAY 





THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S.R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 





THE INDUSTRIAL 
CLAIM ADJUSTER 


By C. H. HARBAUGH, M. D. 


Useful for all Accident and Health Insurance Agents. 


The INDUSTRIAL CLAIM ADJUSTER has been prepared to help In- 
dustrial accident and health insurance agents to increase their earning capa - 
city. From this book they will learn how not to solicit persons who cannot 
be accepted for accident and health insurance. 


Frequently an agent is called upon to adjust claims, and if he is in posses- 
sion of this book he can tell approximately how long the disability, for which 
m is made, should last, thus assisting prompt settlement. 


The INDUSTRIAL CLAIM ADJUSTER contains the technical and po 
ular names of accidents and diseases and is so completely indexed that the 
description of any accident or illness can be found without trouble; also a 
variety of other information useful to the accident agent, including the names 
of all bones of the body, table of heights and weights used in accident and 
health insurance, a table for computing weekly indemnity and a table for 
computing monthly indemnity. 


Constant use of this book by the industrial accident and health insurance 
solicitor will result in fewer postponements and rejections of applications 
as well as less dissatisfaction on the part of the claimants. 





140 pages published in vest pocket size for ready reference. 
Price, in flexible leather binding, $1.00 


Liberal discount will be allowed on orders of 100 or 
more copies. 





THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











SAFETY for 
THE WIDOW’S MONEY 


Through The, 


MONTHLY 
INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 








A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 





Thursday 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTo 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPARKY 
OF THE WO&LD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM EOILER 
AND FLY WHEEL, ACCIDENT. HEALTH. 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N.Y. State; 56 Maiden Lane, N.Y, 














210th Year 


SUN 


INSURANCE OFFICE 


OF LONDON 





FOUNDED 1710 





United States Branch: 


WESTERN DEPARTMENT 
76 West Monroe Street 
CHICAGO 


54 Pine Street, New York 


PACIFIC DEPARTMENT 
N. W. Cor. Sansome and Sacramento Sts, 
SAN FRANCISCO, CAL. 


THE HANOVER FIRE INSURANCE COMPANY 


Incorporated 1852 





The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
security of its policy. 

R. Emory Warfield, President Fred. A. Hubbard, Vice-President 

E.S. Jarvis, Secretary, William Morrison, Asst. Secy. 
Home Office, Hanover Bldg., 34 Pine St., New York 

Howie & Cain, General Agents Metropolitan District, 100 William St., N. Y. 





ORGANIZED 
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TTRACTIVE 
NTRACTS for 
N OF ABILITY 


PURE LIFE 
INSURANCE 
PROTECTION 





‘‘OUR BONDS GUARANTEE INTEGRITY’’ 


SURETY CASUALTY 


INSURANCE 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 











GEORGE WASHINGTON LIFE INSURANCE CO. 


J QA CHARLESTON, W. VA. 


If you are a capable Insurance 


Salesman we have an attractive 
offer. 


For particulars address 
JAMES A. EDGAR, Jr. 
Manager of Agencies 











COMMONWEALTH CASUALTY COMPANY 


PHILADELPHIA’S OLDEST CASUALTY COMPANY 
ACCIDENT and HEALTH INSURANCE 
AUTOMOBILE and TEAMS INSURANCE 
NO OTHER LINES BEST POLICIES LOWEST RATES 
UP-TO-THE-MINUTE Service 
WE SOLICIT YOUR BUSINESS 
CONSTANTLY INCREASING BUSINESS and 
FINANCIAL STRENGTH 














NOW Is The Time To PUSH Your Casualty Business 


for Automobile, Workmen’s Compensation, Liability, 
Let us help you PUSH Physician’s, Druggist’s Liability, Plate Glass, Burg- 
iary, Accident, Health & Disability Insurance, Fidelity and Surety Bonds. AN 
AGENCY WITH THIS COMPANY MEANS SERVICE TO YOU AND YOUR 
PATRONS. Write Home Office for Particulars. 
This Company operates in Arizona, Colorado, California, Indiana, Kansas, Missouri; 
New Mexico, Oklahoma, Texas and Utah. 


Sapitsl WESTERN INDEMNITY CO.. Dallas, Texas 


Assets 
$500,000 over $1,200,060 








PIONEER LIFE INSURANCE CO. OF AMERICA 


Kansas City, Mo. 
POLICIES THAT SELL 


Double Indemnity for accidental death. 
Total and Permanent disability benefits, 
Partial disability benefits. 
Surgical Operation benefits. 
Annual Dividends. 
Policy loan insurance. 
Freedom, occupation and travel. 


TERR#TORY OPEN IN MISSOURI AND KANSAS. 
John W. Cooper, President. 














CHIcaGo OFFICE 


THIS IS TOM JONES’ WIDOW 


Tom Jones believed in spending his money as he made it, but after his death his 


widow had none to spend. ‘The situation (set forth in a six-page folder) is brought 
home so poignantly to the man who needs the lesson, that the company using this 
little publication virtually adds the equivalent of many salesmen to its list. 
per copy, 10 cents; 50 copies, $1.50; 100 copies, $2.50; 500 copies, $10.00; 1,000 copies, 
$15.00; 5,000 copies, $65.00; 10,000 copies, $125.00. 


Price: 


THE SPECTATOR COMPANY 





Insurance Exchange 


135 William Street 
NEw YorRE 





THE © PECTATOR Thursda 























HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 
A New Book By William Alexander 


To be issued in November 


This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
as a primer for laymen and students, dealt with the underlying principles of life insur- 
ance. 

HOW TO SELL INSURANCE 


As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. 


Inspiring for the veteran field man. 
Expressed so simply that the beginner may learn— 


HOW TO SELL INSURANCE 


Is the best treatise ever written and published on Life Insurance soliciting. 


THE AUTHOR, WILLIAM ALEXANDER, for half a century has directed field work, instructed new 
agents and written lessons of inspiration to spur on experienced men to even better work. In fact, 
he has been in the closest touch with Practical Insurance Producers. 


During fifty years and more, he has steadily addressed the agents of his company, through its 
periodicals, and otherwise, on the best methods to pursue to obtain business. 


As a Practical, TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 


His long experience as a teacher, and writer, being the author of several text and field books, and 


his personal contact with expert salesmen, especially qualify him to write such a work as Va 
















HOW TO SELL INSURANCE 


A Practical Guide For Life Insurance Salesmen 


: ; 2 : : THE 
| This new book, handsomely printed and substantially bound in cloth, will be of the SPECTATOR 
same dimensions and contain about the same number of pages as What Life Insurance COMPANY 
Is and What It Does. ; s 135 William St. 
Price, $1.75 per copy. & NEW YORK 
Orders for How To'SELL INSURANCE will be filled when published according Please send a 
to the priority of their receipt. Liberal discounts in quantities. -+.. Copies of 

HOW TO SELI 

INSURANCE 


PUBLISHED BY 


THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange NEW YORK 


for which I agree to ;ay 
$1.75 per copy 


If an Agent state 
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